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NOT INTERESTED 
IN. LEGISLATION 


selves Strictly to Business 
Getting This Year. 


BUT ONE 





BILL. 





WILL DRAFT 
R. F. Murray Elected President and F. | 
J. Cox Secretary of State 
Association. 


Sentiment among the local fire insur- 
ance agents of New Jersey as expressed 
at the annual gathering of the State 
Association held at Paterson on Thurs- 
day last, unanimously favors ignoring 
legislative matters this year and con- 
fining their activities strictly to busi- 
ness getting, a none too easy proposi- 
tion, by the way, in these days of keen | 
competition from New York and Phila- | 
delphia brokers. | 

The attitude of the local men respect- 
ing legislation applies, of course, only | 
to the preparation of measures. If bills 
affecting their interests, either favor- 
ably or the reverse, appear in the Sen- |: 
ate or the House, it’s a safe conclusion 
that the agents will be on hand to see 
that they be given fair treatment and 
that all measures be considered from a 
broad-gauged business rather than a 
prejudiced, or a purely partisan stand- 
point. 

While the local men fathered several 
bills last year, the majority of which 
found placement upon the statute books 
to the distinct benefit of both agent and 
assured, this year they have but one 
measure they would like to see enacted 
into law, and that deals with the identi- 
fication of brokers. At present it is 
an offense to pay commissions to an un- 
authorized broker, and agents who have 
no desire to transgress the law find it 
exceedingly difficult at times to discover 
just who is and who is not entitled to 
receive compensation for business offer- 
ed. It is to clarify this condition that 
additional legislation is proposed, and 
the preparation of a suitable bill was 
delegated to a special committee. 

1912 An Eventful Year. 

Because of the radically changed con- | 
ditions under which the business of in- 
surance was conducted, the year 1912 
was an unusually trying one in New 
Jersey, and that the agency force held 
so steadily to the lines that made for 
safety and sanity was due in large meas- 
ure to the wise counsel of the New 
Jersey Association of Local Fire Insur- 
ance Agents. Hon. T. Frank Appleby, 
president of the Association and a tire- 
less worker in its behalf, reviewed brief- 
ly in his annual address what had been | 
accomplished during the past year, , 
touching scarcely at all upon the promi- | 
nent part he had taken in the work of 
the period. He counseled close co-opera- ; 
tion between companies and agents, | 
holding that their interests were mutual | 
and that neither could long profit at 
the expense of the other. 

Secretary S. Merchant Meeker re-| 

(Continued on page 11.) | 
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Organizea 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


Assets, January Ist, 1913.:...... 

Liabilities (including capital) 

Reserve as a Conflagration surplus.......... 

Net Surplus over all liabilities and reserves... . , 


SURPLUS AS REGARDS POLICYHOL DERS, $19,151,755. 


$33,406,434 
19,054 679 
1,800,000 
14,351,755 


Insures against loss of real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 
Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








A Splendid Year of Progress 
in 1912 


Made possible by a live, active agency force. 
Splendid openings for men who want to move 
ahead. You had better write to day. 


PITTSBURGH LIFE & TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies 











A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 


$3.00 a Year; 15c. per Copy 


YORK MEN IN 
ANNUAL MEETING 


William H. Hotchkiss Sounds Warning 
of Elimination of Middiemen in 
Economic Evolution. 


EDWARD W. ALLEN PRESIDENT. 


NEW 


Association Has Record Increase 
Membership—Plan Greater Activity 
For Coming Year. 
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SMALL FUND FOR GAPT. SCOTT 


THE PUBLIC A POOR DEPENDENCE. 








South Pole Hero’s Family Likely to be 
in Want Like Lord Nelson’s 
Widow. 





Again there is a striking instance of 
the futility of national heroes depend- 
ing upon the public to come to the 
rescue of their unprovided dependents. 
Captain Robert F. Scott, who perished 
while in the service of his country at 
the South Pole, left as a legacy a note 
to the British people, placing in their 
care his widow and a child that he 
had never seen. 

When the news of the pathetic end 
of the brave Englishman reached 
home, the newspapers called upon the 
people to honor their gallant country- 
man by contributing to a fund for the 
maintenance of his family. The results 
to date are pitiful and shocking to all 
but those who have observed that 
there is nothing so uncertain as public 
sentiment and it is the last thing to 
base one’s income upon. A recent dis- 
patch from London says: 

There is great disatisfaction at the 
poor response to the Lord Mayor's ap- 


peal for subscriptions for a Scott 
memorial. After almost a week of 
effort the Mansion House fund, irre- 


spective of newspaper collections, is 
still less than three thousand pounds 
sterling. “If,” says ‘“‘The Daily Ex- 
press,” “we compare these figures with 
those of any recent funds, with those 
of the Titanic fund, to take the latest 
instance of a great stirring of national 


emotion, must feel ashamed and 
humiliat 

Weeks afier Capt. Scott's death had 
been heralded around the world, the 
total amount of the fund raised as 
a testimonial to his service, about 
equals what he would have made 
out of a single lecture tour. English- 


mien are as generous as any people in 
remembering their heroes. You cannot 
visit London without passing Trafalgar 
Square, with its conspicuous shaft sur- 
mounted by a statue of Lord Nelson, the 
hero of Trafalgar Yet, when the 
great Nelson died, he left a message 
to the English people, in which he 
placed his widow in their keeping. The 
result was just the same, she was for- 


gotten and died in want. 
Heroes and all others who feel that 
their service to their country entitles 


them to depend on the people for pro- 
tection for their families, need only to 
look back over the pages of history to 
see how uncertain that protection is. 
A means has been provided for securing 
this protection. It is life insurance. 
There is no uncertainty in that. A 
man can go to the extremes of the 
poles; he can fly up into the ether, 
go down into the bowels of the earth 
or to the bottom of the sea. It is 
always the same with life insurance. 
Your family is provided for. Neither 


.a violation of the law 


do you have to be a hero. The hum-, 
blest among us can leave more pro-| 
tection to their families through life | 
insurance than the greatest heroes ever | 
did through their claims on the senti- | 
ment or honor of a nation. 


| 





NEW YORK MEN MEET. 


(Continued from page 1.) 

paign against these evils was pushed 
to enforce the laws of the State in 
letter and spirit. He said that it was 
for a general 
agent to pay a commission to an agent 
licensed to transact business for an- 
other company. He believed in enforc- 
ing that law to the letter and said 
that the strength of the Association de- 
pended upon the members standing 
together for those principles. He urged 
that each one make a special object 
during the year to bring in four new 
members, which would place the New 
York Association in its proper place up 
among the leading life underwriters 

organizations in the country. 
Hotchkiss Sounds Warning. | 
Former Superintendent Hotchkiss | 
spoke very impressively on the present | 
tendency in business. He _ predicted 
that the next four years would be} 
marked by a pronounced movement for | 
a reduction in the cost of living, chiefly | 
by the elimination of the middlemen. | 
He believed, however, that the busi- | 
nesses to feel the change first would | 
be those in which the waste was great- | 
est and that by reason of the small] 
loading in the premiums on life insur- | 
ance, the business would escape tne} 
tendency for a time. All who stood | 
between the producing farmer or shop} 
worker, and the ultimate consumer, he | 
said, would be subjected to the pressure | 
of elimination and he believed that | 
this would extend not only to agents | 
but to the companies as well. ‘This | 
may be looking into the distant future,” | 
he said, “but it is just possible that | 
the State may some time place a limit | 





on the number of those engaged in 
certain activities.” | 
Mr. McCombs moralized on polities | 


and said that men should go into the 
work not for political preferment, but 
to serve a cause. He referred humor- | 
ously to the recent campaign and asked 
what underwriter among them would 
be willing to insure a_ political life. 
Nothing he said was more uncertain or 
more fleeting. 

In the absence of Hon. Willis L 
Moore, chief of the United States wea- 
ther bureau, Vice-President George H. 
Gaston of the Metropolitan Life, spoke, 
telling of the important place occupied 
by the life insurance agent to-day. He 
did not wholly agree with Mr. Hotchkiss 
in his predictions of the elimination of 
the agent, but admitted that there was 
an agitation for State life insurance. He 
said that the agents ean ward off this 
thing that is in the air. The companies 
are best able to take care of the insur- 
ing public 
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J. S. RICE, President 


J. T. SCOTT, Treasurer 


OUR RECORD | , 














Policyholders 





«Do Things ’”’ 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 


Good Territory and Remunerative Contracts for Men Who Can 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 


Commenced Business Nov. 1, 1909 _ j 
Insurance : 
in Force 4 
, Gross Assets  (Pard-for) 
Dec. 31,1909 $655,004.93 $992,000 f 
Dec. 31,1910 1,057,016.02 5,352,260 &g 
Dec. 31,1911 1,128,912.85 10,057,028 P ' 
Dec. 31,1912 1,306,689.41 14,859,856 | 
For Agency Contracts address 
O. S. CARLTON, Vice-President 
HOUSTON, TEXAS 
The State Life Insurance Company 
INDIANAPOLIS | 
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INCORPORATED 1844 


January 1, 1913 


That means successful agents. 
Only the highest grade men considered. 





State Mutual Life Assurance Co. 


WORCESTER, MASSACHUSETTS 


BURTON H. WRIGHT, President = 
.... PROGRESSIVELY SUCCESSFUL... 


Assets . - $40,824 834.55 
Liabilities - - 37,768,198.59 
Surplus Mass. Standard ° - $3,056,635.96 
Insurance Issued, 1912 - - - $22,831,849.00 
Insurance In Force . - - $160,951,604 00 


The year 1912 w-s the most successful in the history of the State Mutual 


EDGAR C. FOWLER, Superintendent of Agencies. 








A COMPANY 


$46,786,131.91 


Liabilities : $40,259,380.22 


Surplus and Dividend Funds: $6,526,751.69 
Insurance in Force on the Paid-for Basis: over $132,000,000. 


is unexcelled. 





Attractive Territory 


DIVIDENDS 
POLICIES 


available under 
direct contracts. 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


ADDRESS: Home Office, 
50 Union Square, New York 


STRONG POINTS 2 The Germania Life Insurance Company 


Assets : 


whose conservative management in the interest of its policyholders 
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CAPITOL DISTRICT'S 
OFFICIAL ROSTER 


New Association Has Membership of 
127—Scope of Territory 
Included. 





JOINS NATIONAL ORGANIZATION. 


Organized Movement Receives Great 
Impetus Up-State—Henry H. 
Kohn as a Leader. 





Further details as to the formation 


of the new Capitol District Life Under- 
writers Association formed at Albany, 
N. Y., an account of which was given 
in last week’s issue of The BHastern 
Underwriter indicates that it was about 
as enthusiastic and numerous—from the 
standpoint of attendance—as the most 


optimistic could have hoped for: in fact 
National President Neil D. Sills says 


that he never saw so large a gathering 
at the first meeting. There were 162 
life insurance men present and they 
came from a radius of 240 miles—Platts- 
burgh on the north, Herkimer on the 
west, Oneonta and Poughkeepsie, while 
quite naturally the majoritv came from 
Albany, Troy, Cohoes, Schenectady, 
Amsterdam and Gloversville. 

The constitution and by-iaws adopted 
was that ofticially approved by the Na- 
tional Association. 

Henry H. Kohn, Phoenix Mutual, pre- 
sided as chairman of the temporary or- 
zanization and William B, Phelps, Trav- 
elers, secretary.’ 

The chairman 
answered questions 
pose of and benefit to be derived from 
a local life underwriters association, 
following which a motion to launch the 
Capitol District Life Underwriters As- 


and President Sills 


relative to the pur- . 


sociation was carried without a dis- 
senting vote. 
A motion that a be made | 


for membership in the National organi- 
zation was likewise unanimously adopt- 
ed. 

The nominating committee which 
recommended the staff given in last 
week’s issue consisted of Chas. C. De 
Rouville, Penn Mutual; W. A. Baker, 
Massachusetts Mutual, and Emory L 
Marsters, Connecticut General. 

In the Banquet Hall. 

One hundred and_ sixty-two (162) 
men participated in the banquet at the 
Hampton Hotel with President Henry 
H. Kohn as toastmaster. The Hon. Wil- 
liam Temple Emmet, Superintendent of 
Insurance (State of New York) was the 
first speaker and referred to the very 
extensive organization that has grown 
up in the Insurance Department in or- 
der to perform the duties that have 
been added by law to the departmental 
work. He expressed his pleasure at 
the organization of a local life under- 
writers association, and promised the 





co-operation of the insurance depart- 
ment in the work which the association 
was formed to do, which he understood 
to be to place the soliciting of life in- 
surance on a permanently sound basis, 
and to do away with unfair competition. 

President Neil D. Sills of the Nationa! 
Association of Life Underwriters, de- 
livered a masterly address upon the 


purposes and benefits of association 
work, which was received with the 


most enthusiastic approval of all pre- 
sent. As a result of this address, and 
of the spirit of co-operation already 


HENRY H. 
President, Capitol Dis*rict 
Henry H. Kohn to the 
presidency the Association in a sense 
pledged itself to the highest ideals of 
the business and gave assurances that 
they would be lived up to. There are 
few men who by personal example and 
influence have done more to raise the 
standard of life underwriting up ‘the 
State and the new organization has se- 
lected an admirable leader. Mr. Kohn’s 
record in itself contains many lessons 
for life insurance men, especially for 
those starting out in the business. He 
has been in the service of the Phoenix 
Mutual Life ai Albany for twenty-one 
years and he has kept it the largest 
agency of the company. That may be 
ecepted as the essential of life insur- 


In electing 





KOHN, of 
Life 


created in the business meeting held 
prior to the banquet, the secretary re- 
ceived signed applications fo. member- 
ship to the number of 127. 

Reverend Dr. James S. Kittell, D.D., 
pastor of the First Reformed Church, 
Albany, N. Y., entertained the company 
with a most clever, as well as helpful, 
address, bringing the meeting to a 
close. 

List of Charter Members. 

A list of the charter members of the 
organization, togetber with the company 
representation is given herewith: 


Albany 
Underwriters Association. 


nutshell. With the 


ance success In a 
same company for nearly a quarter of} 
a century; building up in the same} 


and per- 
rather in- 
that he al-! 


during all that time; 
maintaining or 
production so 


place 
sistently 
creasing his 


ways stands at the top. This great} 
agency was started fifty years ago by| 
M. V. B. Bull and Mr. Kohn was asso-| 
ciated with him up to the time of his} 
death. There are about 125 agents| 
under contract with the office and | 


force is upward of} 
concentrating on} 


its insurance in 
$15,000,000. Always 
his work, Mr. Kohn’s only outside 
business connection is with the old 
Commerce Fire, of Albany, of which 


company he is a direcior 


| Foley, 
| ing, H. C. 
| Carver, 


| W. Viggers, Jay. F. 


| bott 


| Wilson 
| Coleman, 
| W. Leonard. 


Connecticut 
Marsters, Eugene H. Carroll. 

Connecticut Mutual.—Oscar 
hardt, 


Equitable Life—J. W. 


General.—Ermory  L. 


F. Burk- 


Clark, Jr., 


Frank Hanson, Thos. E. Hanigan. 
Fidelity Mutual Life—C. R. Tripp, 
Wm. G. Ostler (And N. W. Mut), 


Wm. Marcelle, Edgar Wulff. 
Home Life.—Edward B. 
M. Hoit. 


John Hancock.—Elijah Watkins, J. 
ester, J. 
Romano, J. J. 


Edward Morris, Walter A. H 
E. Handen, Genaro 
Barnes, T. A. Watton, H. C. 
D. Breen, Thos. J. Connolly, 
Tomlinson, A. J. 


John L. McMahon 
Bull, C. M. 
Halsey Hayford, F. T. 
Fred C. Phoenix, Louis Futt:« 
Wellington §S 
Raymond, Jas. A. Riley, 
ton, Geo. H. M’Grew, 
David Slawsky 
B. Finkelstein, 
Harry V. 


Thos. 
Jacob 
Edward F. 
Chester B 
Rosser, Jas. A. Ben 
Forrester 
New York Life.—T. J. O’'B 
R. Reynolds, Wm. H. 
McGarrahan, F. D. Day 
Northwestern Mutual.—C, 
Porter, F. C. Brehm, Philip 
Peter Kelley. 

Penn, Mutua!.—Chas. C. De 
Wm. W. Waldron 

Phoenix 
DeMyer, N. L. 
Elston D. 


Davis 


Pittsburgh Life.—M. F 


Coffin, S. G. Landon, G. L. 
Raymond Robertson, 


Louis E, 
Lamb. D. W. 


Wilkinson, C 


Stoker, 


Mutual.—Henry H. 
Primmer, 


Wals 
Provident Life & Trust.—Se 
Buck, A. 
Frederick 


Cantine, A. 


Reid, M. 


Sam’l. W. 
Amsden, F 


rank G. 


Czajka, Wm. J. Powers, Chas. H. 
Reilly, Peter F. Cummings, W. J. 
Koonmen, Wm. G. Finn, Thos. F. Cody, 
Jas. Sullivan, T. A. Hart, T. F. Bolan. 
Dan’l J. Bolan, Michael J. Cox. 
Massachusetts Mutual.—W. F. Win 
| ship, W. A, Baker, Jr., Jas. A. Huested. 
Mutual Life.—Pancoast Kidder, 
Alton C. Dean, Wm. J. Regan, Edward 
F. Cotter, Jr., Willard A. Pier, Jesse 
jarnet, Henry H. Bennit, Chas. P. 
Bennit. 
Metropolitan Life.—David S. Barra- 
dale, Abraham Berinstein, Meyer 
Cohen, James I. Himes, Edward F. 


Her- 


Russell, 
rer, Jr., 
has P. 
P,. Wal- 
Johann, 
Brennan, 
Maggs 
1is, John 


rien, W. 
J. P. 


Horton 


Wm. Ab- 


Rouville, 
Kohn, 
Walter 
Harry 


h. 
ward V. 


Dales. 


Prudential.—PHrastus L. Post, Fred- 
erick C. Fasoldt, R. W. Goslin, Henry 
A. McKeough, Harry DeWitt Teal 
Austin H. Teetsell, Fred S. Wagoner, 
Earl Wagoner 

Travelers.—W m B Phelps, Wm. 
Keenan, Jas. F. Morey. S. H. Van 


Ness, Geo Ss 
O’Connor, S. !1 
M. W. Rix, R&R 


Whitney, ( 
Taylor, E. S 
Douglas 


Vibbard, E. Lee Allen, Wm, P. 
Jas. C. Sewell, Harry U. Fros 
A Ter Bush. W. B. McLarer 
McLaren, Abram jaird, Hov 


Sanders 


Name of Company Not 


Philip F. Fahey. 


7e0, Hz. 
Barnes, 


Boyd, E. K 


Casler, 
t, David 
L ie oe 
ward S&S. 
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PINE MEBTING AT HARTFORD 


ANDERSON HEADS ASSOCIATION. 





Neil D. Sills and Other Prominent 
Speakers Present—Officers for 
Next Year. 





The annual meeting and dinner of 
the Connecticut Life Underwriters As- 
sociation, which was held at Hartford 
last week, was one of the best gather- 
ings the organization has ever had. 
Neil D. Sills, president of the National 
Association was a guest and there 
were a number of other prominent 
speakers. At the preliminary business 
meeting the following officers were 
elected for the ensuing year: 

President—Harry H. Anderson, West 


Mystic. 

First Vice-President—Lee C. Robens, 
Hartford. 

Second Vice-President—Eli D. Weeks, 
Litchfield. 

Secretary-Treasurer — Maximilian 


Stein, Bridgeport. 

Executive Committee—Oliver W. 
Jaines, Meriden; George W. Greene, 
Waterbury; James L. Coyle, Hart- 
ford; Alexander J. Edgar, Bridgeport; 
R. L. Sturdevant, New Haven. 

President Dunkum’s Address. 

At the banquet retiring President 
Richard O. Dunkum presided as toast 
master. In nis opening remarks he 
said in part: 

“We have come to see that however 
great the resvonsibilities and duties 
we owe to our respective companies, 
we have even greater responsibilities 
and duties to our policyholders, and 
the insuring public; and we must not 
fail to recognize that fact. These are 
days of progress, and also of social 
unrest. 

“We have noticed in insurance jour- 
nals, magazines. and the public press, 
some agitation looking toward State or 
government insurance, based on the 
theory that the State should be able to 
provide insurance at a lower cost to 
the policyholders than a private cor- 
poration. Now, whatever may be your 
idea or mine about that theory, it be- 
hooves us, managers and agents, as a 
part and parcel of these great compa- 
nies that have been such a force and 
blessing to the general public in this 
country to co-operate to the full with 
our respective companies who have al- 
ready anticipated the spirit of the 
times, and who are striving with cease- 
less energy and determination to be 
prepared to meet any situation which 
may arise. 

“We should be careful in the first 
place to truly represent, and net mis- 
represent. We should advocate more 
the benefits and advantages of life in- 
surance, and not spend so much time 
in knocking the other fellow—our 
brother in the business. 

“We: should pay greater attention 
to the conservation of the business 
for, after all, our duties are, and 
should be, greater to the policyholder 
than to a prospect. 

“We should so conduct ourselves, 
and our business, as to make of every 
policyholder a friend, and by care: 
ful and efficient management reduce 
expenses to a minimum, and in every 
way, carefully guard the conservation 
of existing business so that we can 
show to our policyholders, to the pub- 
lic, and the law-making bodies of the 
various States, that we are furnish- 
ing insurance at the lowest possible 
cost, and at the same time, rendering 
a greater. service to policyholders 
than the State could possibly do, with- 
out charging even a higher premium. 
With such an exhibition, there would 
appear to be no good reason for State 
insurance,” 

Neil D. Sills Speaks. 

President Sills of the National As- 
sociation gave a very interesting ad- 
dress in which he said in part: 

“Life insurance is now on a parity 
with the National Government, both in 
size and strength. All branches of 
insurance combined exceed every 


financial activity, except that of the| 
combined rai'roads. The assets of 
the companies reporting to New York 
last year equal all of the savings in 
all of the banks in the United States. 

“In the legislatures of six States 
bills are pending to provide pensions 
for needy mothers, as are now pro- 
vided for by law in Missouri and 
Illinois, where the law is administered 
through the juvenile courts. In other 
States advocates of mothers’ pensions 
are preparing to bring the matter be- 
fore the legislature this winter. In 
Massachusetts a State commission is 
studying the subject. What would be 
the States’ problem if there were no 
life insurance? This gives the insur-| 
ance man a glimpse of his mission and 
responsibility, for above all stands out 
his service to his country, to his State 
and to his fellow man. 

“The object of the National Associa- 
tion of Life Underwriters is to ad- 
vance the best interest of ‘the cause of 
true life insurance. 

“The National Association of Life 
Underwriters at the annual conven- 
tion last October passed a resolution 
on publicity, education and conserva- 
tion. This is the most important for- 
ward step taken in years. The object 
is to get all of the life companies to 
participate in a non-partisan cam- 
paign of publicity, and make the ads. 
of a constructive educational nature. 
Forty of the best universities of this 
country are now teaching insurance 
and a great work along this line is 
being done by the local associations. 
Some of the members of the Cleveland 
Association of Life Underwriters gave 
a course of lectures on life insurance 
last year before the students of the 
Western Reserve university. 

“In November the secretary of the 
Rochester association gave two _ lec- 
tures on life insurance before the 
students of the Rochester university. 
Three of the members of tthe Syracuse 
association are now preparing a course 
of lectures to be delivered before the| 
students of the Syracuse university. A| 
life insurance man of Denver is now} 
delivering a course of lectures before} 
the University of Denver. Many other 
associations have plans about com-| 
pleted for similar work. The superin- 
tendent of the public schools of Rich-| 
mond, Va., has arranged to have four 
of the life men of that city deliver} 
lectures on life insurance before the} 
students of the high school. The 
same thing is being done in Harris- 
burg, Penn. I:surance to-day reaches 
and touches nearly every home. If | 
the business and laboring men knew 
more about cid line life insurance 
they would carry more and leave their 
families in much better shape.” 


nl 





EQUITABLE OFFICERS RE-ELECTED | 


At Annual Meeting All Directors and 
Officers Are Re-Elected—Has 
Fine Statement. 


At the annual meeting of the Equi 
table Life last week all the present | 
officers of the company were re- 
elected and the directors were also re- 
tained. The company enjoyed a fre- 
markable year, having reached the 
limit imposed by the laws of New York 
State for new business and its whole | 
financial statement was most gratify 
ing to the directors and the officers. 

The Equitable wrote during 1912, 
$149,724,506 in new business and a total | 
with additions, revivals afd increases | 
of over $153,500,000. This is an in- | 
crease over 19:1 of just under $27,000,- 
000. | 

| 


Over $26,000,000 was invested during | 
| 


the year for the benefit of policyhold- | 
ers, at an average annual yield of 4.90 
per cent. Of 5,153 domestic death claims 
paid during the year, nearly 98 per} 
cent, were settled within one day after 
receipt of proofs of death. 

Its admitted assets have been in- 
creased nearly $10,000,000, the total now 
being $513,319,201. The policy reserve 
was $421,266,987 and the other liabili- | 
ties were $8,155,510, a total of $429,422.- | 
497. The surplus including the deferred 
dividend fund was $83,896,704, 








OLD LINE BANKERS LIFE INSURANCE 
COMPANY OF LINCOLN, NEBRASKA 


‘Financial Condition, January First, 


Nineteen Hundred and Thirteen 





ASSETS 
penn Sie ee OE BD «0 can so rnp yer beh eswlise brews ceseun $125,108.95 
First Mortware Farm Lene... oo. 0cccs sevcctcusccctvcevers 5,047,400.00 
Cash Loans on Company Policies .......... 2-002 scseseeess 305.775.37 
SIONS MOGHIEE, BOOT DIGS 60 0 occ cctscsicevses Gresser eauees 90,870.53 
Home Office Building ...... ..... secre e eee ceenns eee cceees 249,040.90 
Bills Receivable... . Spee WERE CORES Caw eee tO TES Kaede None 
Deferred and Unreported Premiums ...............2-...-. ar None 
Furniture and Fixtures Account...... re er ne are None 
Collateral Loans ......- iaene eae ua dae Siew aeelsalete warece None 
POC THOUES .. 5... ce scese veeses oe Saas rot ned None 
I. 6S. cebagan gs noe eanelupanaeh se pene aswas sabia None 
Agents’ Balances.... Fre tails SHs itis) aan abedis th larie cesar ta ko acn Sats a ‘ None 
“Other Assets”...... ; ee ee ey ee eee Er ee ee None 
Assets December 31, 1912...... RT reer Pie ee eee tte $5,818,195.75 
LIABILITIES 
Reserve, Actuaries Four Per Cent (Full samedi a ee ae $4, 171,769.00 
Agents’ Credit Balances............ = a ae ee 11,084.41 
Death Losses Reported, Proofs Not In...............-.0006- 18,000.00 
Premiums Paid in Advance tet eeeee ot cece cee eeeee 3,903.39 
BUPPIGS... 5 ccc cc cceesesoneseessens ere eee ah 1,613,438.95 





$5,818,195.75 


Record of Nineteen Hundred and Twelve 


Gain in Surplus ........ceeseeeeee wish suiack edie aed ce ee ee $260,770.73 
Ee ee ere ee eee hibahte i Scan no a0bh Seaicctrua sitate 639,424.12 
Gain in Assets . . Se ee ee 908,842.16 
Income Exceeded Disbursements Steere eee reece eeeceees . 895,735.86 
Gain of Insurance in Force................ ote eeee sees 6,425,622.00 
Insurance Issued : 9,300,058.67 


Insurance In Force esate 31, 1912 -- ~ $38,022,411.88 








ASK THE MAN WHO OWNS ONE OF OUR POLICIES 


Write Us For An Agency 

















FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON é Home Office: 
President National Life Bldg., Chicago 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this C ompany 
There are fe®# companies as substantial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 
Address all communications to ROBERT D,. LAY, Secretary 


The Emblem of Sond Insurance CHICAGO’S OLDEST AND STRONGEST COMPANY 








BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


will be submitted. W. D. WYMAN, President 
W.S. WELD, Superintendent of Agencies 











The Northwestern Mutual Life Insurance Co. 


Purely Mutual 


MILWAUKEE, WIS. Chartered 1857 


GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 
SATISFIED POLICYHOLDERS to the number of 13,634 applied for 


$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED 


yATT , . 
AGENTS earn the largest incomes because Northwestern 


policies are easiest to sell and stay longest in force. 


1912 Largest Year in History of Company 


It will pay you to imvestigate the reasons 


Write to 








Income Insurance 


H. F. NORRIS, Supt. of Agencies Largest Dividends 


Corporation Insurance Lowest Cost 


MILWAUKEE, WIS. 


Partnership Insurance Best Policy 
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February 27, 1913. 


















TASNBY IN OFFICIAL RANKS 


ADVANCED TO SUPERVISORSHIP. 








Popular Prudential Manager of West- 
ern Ordinary Agencies Given 
Larger Duties. 





Fred W. Tasney for several years in 
charge of the Western Ordinary Agen- 
cies of The Prudential, has entered the 
official ranks of the company in the 
capacity of supervisor, reporting di- 
rectly to President Forrest F. Dryden 
who continues to keep in close per- 
sonal relation with the field force, not- 
withstanding increased duties assumed 
when he became the company’s chief 
executive. 


In period of service, Mr. Tasney may 
be classed among the veterans of the 
Prudential’s staff, having commenced 
with the company twenty-six years 
ago. But when it comes to aggressive 
enthusiastic business ability—well he 
is right there with the best. 

Mr. Tasney started in the Industrial 
Department of the company in Patter- 
son, N. J., in 1887, and later became 
a travelling representative from the 
home office, giving special attention 
o the development of industrial men 
along the line of writing ordinary in- 
surance. During an extended period 
of years he has covered territory for 
the Prudential from Maine to Califor- 
nla. 

In addition to meeting the men iden- 
tified with the Prudential, Mr Tasney 
by reason of his fine oratorical abil- 
ty has been much in demand as a 
speaker at gatherings of life under- 
writers, so that the announcement of 
his advancement will strike a popular 
chord of approval among life insurance 
men in general. 





THE MAN WHO FOUND HIMSELF, 





Now a “King Pin” in the Business, 
Although Once He Was Down and 
Out. 





The Ambassador, the house organ of 
Niagara Paper Mills in the February 

imber prints an article in which the 

uthor relates an experience with a 
nan whom he met. It is an interesting 
tory and worth your reading: 

“A few days ago I met a man who is 
he king pin in his line. He has few 
veers. He is a Gulliver among the 
Lilliputians. ‘ 

“What his income is I don’t know 
ut 1 know its big and | know it is all 
the result of the fact that he is a past 
master in the art of salesmanship, 

“When asked his occupation he says 
he is an insurance man. As a matter 
of fact, insurance is merely an incident 
with him. The fact that he devoies all 
his time to selling insurance doesn’t 
make him any more an insurance man 
and less of a salesman. 

“Selling is his business and in my be 
lief it might be printing, or automobiles, 
or any other commodity that he elected 
to interest people in—the final result 
would be the same, success in sales- 
manship. 

“And he said this to me: 

“*A few years ago I was down and 
out, I was as long on discouragement 
as I was short on cash. Like many 
down and outers, I fixed my eye on life 
insurance as the last chance to recoup 
my fallen fortunes. 

“‘T was told by the agent with whom 
I] made my initial arrangement, “Sell- 
ing life insurance is a matter of con- 
sistent, untiring plugging. The man 
who can make twenty calls a day three 
hundred and sixty-five days a year, who 
has the nerve to get in and the resilien- 
cy to ‘come back’ when he’s fired out, 
can sell life insurance. It requires per- 
sistence, nerve, untiring energy and the 
faculty of never becoming discour- 
aged.” 

“*A pleasant prospect, 

““But I was prepared for the worst 
and decided to take a fall out of it. 

“Of course, like all men who start to 
solicit life insurance, I made a list of 


my friends who might possibly be inter- 
ested in life insurance and @ began on 
them. 

“*T soon found that asking friends for 
life insurance is like begging for a lunch 
—little doing. 

“‘Then I began my 
office-to-office canvass. 

““T made my ten, twenty, thirty calls 


a day. I sneaked in and bolted out. I 
went home at night feeling like a 


whipped dog. 

“*Sometimes I had money enough fo 
carry home the chops and sometimes | 
had to be satisfied by tightening my 
belt up a couple of holes.’ ” 

It required an experience in life in 
surance salesmanship to bring out what 
was in this man, and like many others 
who have turned to life insurance as a 
last resort, he found that he had wasted 
a lot of time by not getting on the job 
sooner. 

He also found the field force of life 
insurance companies to be composed-of 
men of high grade and not, as he sup- 
posed, a lot of down and outs who were 
struggling to get by until something 
better would turn up.—Hartford Life 
“Office and Field.” 





COMPANIES MUST PAY THE TAX. 





Equitable Life Fought Pennsylvania 
Levy, But Supreme Court Over- 
rules Lower Decision. 


Life insurance companies must pay 
the 2 per cent. tax upon gross premi- 
ums levied under the Pennsylvania law 
according to the decision of the State 
Supreme Court, which overrules a de 
cision in favor of the Equitable Life 
which contested the law, rendered by 
the Dauphin County court. 

Under the act of 1895 the State was 
authorized to collect a tax of 2 per cent. 
upon the gross premiums received per 
year from business done within this 
Commonwealth by insurance companies 
of other States or foreign countries. 

The Equitable Life, which maintains 
so called “cashier agencies” in Philadel- 
phia, Pittsburgh and Allentown, refused 
to pay the tax on a large proportion of 
the premiums collected on insurance 
policies on the lives of citizens of this 
State on the ground that the premiums 
were paid to the home office in New 
York or to other agencies outside 
Pennsylvania. The 





ol 
Dauphin County 
Court sustained this contention. 

The Supreme Court in reversing the 
lower court decides that when premi- 
ums are paid for business done in this 
State they are subject to the tax re 
gardless of the location of the 
to which they are paid 





Billy Sunday Boosts Life Insurance. 





Rev. Billy Sunday is a firm believer 
in life insurance He gave it a big 
boost in his Tuesday night sermon. 

“The thing that cheers me next to 
my trust in Ged, is my faith that in 
the hereafter { will be cared for by 
Him, is that my life is insured and 
that the day :fter I’m gone Mrs. Sun- 
day and the children can go down 
town and draw enough cold cash to 
permit them io sit by the fire and 
listen while the wolf howls,’ he de- 
clared. “Life insurance is a_ great 
thing. You fellows who haven't any 
don’t show a proper regard for your 
wife and your family; you don’t show 
the proper love, if you haven't cared 
for them after you're gone.” 

“And P. S.,” he added, laughing, 
“I’m not getting a cent for this boost 
from the life insurance companies, 
either.”—Columbus Dispatch. 





L. P. Bonfoey, Chicago Manager. 





L. P. Bonfoey of Philadelphia, has 
been appointed Chicago manager of the 
Travelers in the life and accident de- 
partment. He Muma. 
Mr. Bonfoey became a. special agent of 
the Company in 1904 and has success- 
fully filled managerial positions in 
Nebraska, Iowa, Buffalo and Boston. He 
was made manager of the Philadelphia 
branch three years ago. 


succeeds |. J 


TIE EASTERN UNDERWRITER 


house-to-house, | 











i HE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 
Write FRANK A. WESLEY 
(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 








BASCOM H. ROBISON, President, OMAHA, NEBRASKA 





FINANCIAL STATEMENT, DECEMBER 3lst, 1912 
RESOURCES | LIABILITIES 
Registered County, Munici- Net Legal Reserve.......$2,890,165.00 
pal and School Bonds. $2,003,437.78 | Set Aside for Taxes. 18,629.03 
Real Estate Ist Mtgs 888,000.00 | Premiums paid in advance 7,528.23 
Loans to Policyholders 614,013.69 | Death Claims Reported,no 


Renewal Premium Notes 68,084.58 DOUONS 6 +9469 40000 19,000.00 
Cash in Office Sesacees 95.76 | Unearned Interest 16,677.38 
Cash in Banks. 107,648.56 | All Other Items. 6,896.89 
Accrued Int. on Securities. 33,249.22 Capital Stock, 


Premiums in Process of Paid up 


$100,000.00 





Collection see 20,154.09 | Policy Divi- 
Agents Net Debit Balances 51.48 dends calcu- 
$3. 734 ) latedfor1913 76,714.69 
Items Deducted i 32,519.49 Unass’d Surp.. 566,604.45 743,319 14 
Total. wee RIS, Potal. «+. $3,702,215.67 


Manager and General Agent for Each of the States of 
WANTED--- Pennsylvania, Michigan and Indiana 

















WANTED 





A leading old Life Insurance Company seeks 
an energetic young man to solicit in Atlantic 
City. Give experience and reference. 
Address “OLD COMPANY ” 
Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 











Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Mis- 


Sidney A. Foster, Sec. 


MEN WHO CAN 
DO THE WORK 





Territory in Pennsylvania, Ohio, 


souri and Jowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


are offered remunerative posi 
tions as field representatives tu 
desirable territory. Good plac 
are always open to the right men 

those who can produce applica- 
eations and collest) premiums, 





Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
Frep E 


ALBERT £, AWDE, Supt, 


296 Congress Street, Portiand. Maine 


RicHARDS, President 
— Jas. T. Priestly, M. D. 
Medical Director 


Carleton B. Pray 
Treasurer 














A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 











3% reserve 
L 


































ASTERN UNDERWRITER 


February 27, 1913. 














THE WORKING OF A COMPANY 


ITS FUNCTIONS ANE AND OPERATIONS. 


Frederick L. Hoffman, Tells of Method 
of Organization and Ethics of Cor- 
poration Management. 


In an address on the “Organization 
and Administration of Legal Reserve 
Life Insurance Companies,” delivered 
recently by Frederick L. Hoffman, 
Statistician of the Prudential Insur- 
arce Co. of America, he discussed the 
essential administrative functions, in- 
cluding both the office organization and 
the supervision and direction of the 
field force. He dealt with the ethics of 
corporation management and the moral 


and intellectual qualifications of em- 
ployes, calling attention to the ex- 
ceptional opportunities for educated 


men in the administration and develop- 
ment of a business which had attained 
to truly enormous proportions. He 
said that there were 240 companies 
transacting legal reserve life insurance 
in the United States and that of the 
total amount of new business written 
during 1911, amounting to not quite 
three billion dollars of insurance, 64 
per cent. had been obtained by stock 
companies and per cent. by mutual 
companies. He defined the respective 
functions of directors and trustees and 
in some detail the speaker gave a de- 
scriptive account of the executive, 
financial, actuarial, medical, statistical 
and legal functions in the administra- 
tion of a large and representative com- 
pany. Among the special subjects dis- 
cussed was an interesting statement re- 
garding the relative disbursements for 
officers’ salaries by large and small 
companies. According to information 
derived from the last annual report of 
the Insurance Department of the State 
of New York, the expenditures for 
officers’ salaries were $19,587 per million 
dollars of income for small companies, 
or such as had less than five million 
dollars income, against only $4,273 for 
large companies, or such as had an 
income of over fifty million dollars. He 
said that the six large companies paid 
out $2,164,000 in salaries to 149 officials, 
whereas twenty-eight companies with 
an income of less than fifty million 
dollars per annum paid out $1,879,000 
in salaries to 271 officials, although the 
aggregate income of the large com- 
panies was $506,000,000, whereas the 
small companies had a total income of 
only $219,000,000. In the speaker's 
opinion, this statement of fact was to 
be accepted as conclusive proof that 
economically the multiplicity of insur- 
ance companies could not be considered 
to the advantage of the public, since 
in the long run, of course, all salary 
disbursements were paid by the policy- 
holders and represented a portion of 
the cost of insurance. 

The speaker also discussed at some 
length the importance of life insurance 
history, which, he said, should find a 
place in the deliberations of the 
American Historica] Association, as of 
equal, if not much greater, practical 
importance than many of the subjects 
to which an undue amount of attention 
the 


og 
ob 


was being given by historians at 
present time. He said that the history 
of commerce in all its branches was 


a matter of the utmost practical inter- 
est and that it was difficult to con- 
ceive of a science of business not based, 
in part at least, upon a trustworthy 
history of business enterprise. He also 
referred to insurance libraries, which, 
he said, were assuming considerabie 
importance an indispensable aid to 
the conduct of modern insurance under- 
takings. He said that since the de- 
struction by fire of the library of the 
Equitable, the Prudential Insurance 
Company of America had, without 
question, the largest and most import- 
ant insurance library in the world. 


as 


In concluding his address, the speaker 
called attention to the exceptional op- 








portunities for educated men in every 
branch of insurance, whether office 
work or field operations, or whether 
in several advisory technical capacities, 
or the practical development of business 
details. He said that the social and 
economic function of insurance was 
being realized to an increasing extent, 
and he made mention of State insur- 
ance as one of the most recent and 
rather unexpected developments of a 
business which seemed to have un- 
limited possibilities in serving the va- 
ried and changing interests of the 
public. Referring to the insurance 
solicitor, the speaker pointed out that 
much had been done in recent years 
to improve the agent’s position and 
that a much better class of men were 
now employed than in former years. 
The insurance solicitors render most 
useful social service, in return for 
which they should receive adequate 
compensation. Life insurance without 
agents had not been a success, although 
it had been tried in several countries 
for more than a hundred years. Per- 
haps the most serious problem in life 
insurance to-day, the speaker said, was 
the question of taxation, which annual- 
ly amounted to over twelve million 
dollars, or about 2% per cent. of the 
premium income. It was, therefore, 
gratifying evidence to find that the 
universities were taking up the question 
of insurance instruction, not merely 
for the purpose of developing insurance 
officers, or agents, but also to aid ef- 
fectively in the larger development of 
insurance as a science and a branch of 
economics. 





A YEAR OF STEADY PROGRESS. 


Old Line Bankers’ Life, of Nebraska, 


Made Substantial Gains in All 
Departments. 
The Old Line Bankers’ Life, of 
Nebraska, had a very successful year 


during 1912, writing more than $9,000.- 
000 in business and making a net gain 
in insurance, in force amounting to 
about $6,500,000. This brings the com- 
pany’s insurance in force up to $38,022,- 
411 

There are some notable features in 
the Old Line Bankers’ Life financial 
statement, not the least of them being 
the gain in assets of $908,842, the total 
assets of the company standing at the 
close of business, December 31, 1912, 
at the substantial figure of $5,818,195. 

The Old Line Bankers’ Life gained 
in other respects also. To the surplus 
account alone it added the sum of 
$260,770. making the surplus total 
$1,613,438. There was a gain in re- 
serve amounting to $639,424 and the 
income exceeded the disbursements by 
the handsome figure of $895,735. 

The officers of the company have 
reason to be highly gratified with the 
achievements of the Old Line Bankers’ 
Life during the past year. Its excel- 
lent showing reflects efficient adminis- 
tration 





Frank M. Ferrer, of Edgar, Neb., re- 
cently matured a twenty payment Life 


| 
| 
policy in the Old Line Bankers Life of | 
Lincoln, Neb., on which he had paid | 
premiums aggregating $591.20. In set- | 
tlement he received a policy fully paid | 
up for $1,000 and a cash dividend of | 
$481.11. 





WA N TE D -—Experienced casualty | 


man to take charge of Casualty Depart- 
ment of local agency in Southwestern 
city. Must understand liability insur- 
ance and be competent to adjust liabil- 
ity claims. Must furnish references as 
to experience and reliability. State 
salary desired. Address Manager, care 
of The Eastern Underwriter, 105 Wil- 
liam Street, New York, N. Y. 

















































































IN SECURITY MUTUAL ELECTION. 7 I | 
Policyholders by Decisive Vote Sus- INSURANCE COMPANY 
tain Present Management of 
Binghamton Company. OF NEW YORK 
By an overwhelming majority, mak- 
ing the result practically unanimous, on 
the policyholders of the Security Mu-| | —The oe Annual Statement 
tual Life of Binghamton sustained th of the Home Life Insurance Company, 
16 : — 7 of which Geo. E. Ide is President, shows 
present management in the recent that most satisfactory progress has 
election held. The inspectors of elec- been made during the past year; that ; 
tion appointed by the State Insurance _ - in eee es is over ’ 
Desartine ; ‘ion ae ale five and one-half millions, the amount 4 
I $ nt to supervise the election in force being now nearly $111,000,000. ' 
of directors, and to count the ballots After providing for the various funds 
cast filed their report February 20 and for the protection of the policy obliga- j 
the result shows the administration tions, there remains upon a most con- ; 
ticket to have received 12,100 votes out servative basis of valuation a surplus { 
of a total vote of 12,096. The vote for] | Of nearly two millions, over and above 
each director running on the admin- the fund of two and one-half millions 
istration and anti-administration tick-| } Which is set apart for deferred divi- 
ets is shown herewith: — —- item i included in 
ack : i al : the surplus account. € payments to 
ee tee ee os policyholders during the year amounted 
ORE « TO hi 7" M ieee coeee: we to nearly three millions, including over 
sige —— Page tone» 12,103; James half a million dollars in dividends to 
W. Manier, 12,082; Geo. F. Lyon, 12.- policyholders 
085; Z. Bennett Phelps, 12,088; Albert “The Com’el & Fin’cl Chron.’* 1-25-13 
B. Howe, 12,101; Clarence F. Hotch- ; Len 
kiss, 12,091; Fredric W. Jenkins, 12,096. ae 
Anti-Administration Ticket—Walter| | For Agency apply to 
E. Gregory, 837; J. B. Hadsell, 857; GEORGE W. MURRAY, Supt. of Agts. 
C. A, Powers, 841; Charles M. Turner 5eR Sew Y ry 
’ ’ ’ 256 Broadway, New York, N. Y. 
845; H. I. Protzman, 844; George B. pisesaitiez Aen hintty 
Watts, 835; Robert G. McMeekin, 832; } 
John R. Kinsley, 845. 
Se | UNEXCELLED IN 
Business Booming. | Favorabl Mort lit 
Notwithstanding the agitation which | avorapbie orta y 
has resulted on account of the cam | —AND— 
paign of the “antis” during the past! 
few months the company exceeded Economy of Management 
during 1912 the record of 1911. and 
for January of this year the new busi-| THE 
ness submitted showed an increase of | 
37 per cent. over that of the same} id Li 
month for 191% All indications point Provi ent ife 
to this being the banner year in the 
history of the company. AND Trust Company 
FEDERAL LIFE ELECTION. OF PHILADELPHIA 
President Hamilton and all Officers and| Rates of Premium Extremely Low 
Directors Re-elected—O. E. Merley y 
Advanced. and still further reduced by 
: ; Annual Dividends. 
At the annual meeting of the Federal 
Life Insurancee Co. all of the retiring , . 
directors were re-elected by unanimous | KEEP POSTED By Reading 
: — ; | THE EASTERN UNDERWRITER 
vote. President Hamilton was elected | 
: i ‘ ; Each Week———— 
president for the fourteenth time. All| Subscription $3 Per A 
of the other officers were re-elected to | pemietianeaasines od — 
succeed themselves except that O. E.; ™ rt 
Merley was promoted from assistant ; 
treasurer to treasurer. Geet fer —e Hampshire. 
Mr. Merley came to the Federal Life Carl S. Nute will represent the New 
about ten years ago as a bookkeeper fngland Mutual Life in New Hamp- 
and was advanced strictly upon merit shire, the company having re-entered 
te be assistant cashier, cashier, assist- that State for business after an ab- 
ant treasurer and now to the head of sence of some ten years. Mr. Nute has 
his department as treasurer. headquarters at Manchester, 
NEW ORLEANS, 
Cc. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 
Statement as of January Ist. The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
ability. For further particulars address: E. G. SIMMONS, Vice-President, 
WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 
GUARANTEE LIFE INSURANCE CO. 
HOUSTON, TEXAS 
Insurance in Force (Paid for basis) - $16,035,731 ; 
Business Written During 1912- $6,539,980 d 
’ ° : 
Houston’s Oldest, Largest and Most Successful Life Insurance Company 2 
. ° 2 
Success Merits Confidence---That’s All! 
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RE-INSURES THE HARTFORD LIFE. 





Commissioners’ Tribunal Gives Ap- 
proval of Deal—Policyholders’ In- 
terests Weli Protected. 





Official approval by the insurance com- 
missioners of Connecticut, Massachu- 
setts, Missouri and Illinois having been 
given to the merger of the legal re. 
serve business and assets of the Hart- 
ford Life with the Missouri State Life, 
of St. Louis, the deal has been fully 
consummated and the affairs of the 
Hartford Life, minus the funds and 
records pertaining to the Safety Fund 
Department, have been transferred to 
St, Louis. 


With the completion of the trans- 
action the Missouri State, by taking 
the figures of both companies—which 


now become its own—is able to show 
admitted assets of $7,730,188; assets in 
excess of all liabilities, $1,425,624; in- 
surance in foree, $71,411,018. The 
capital of the Missouri State, which is 
now $300,000, will be immediately in- 
creased to $1,000,000, «such action hav- 
ing been voted upon and approved by 
the stockholders and directors of the 
company. 
What the Move Means. 

Among the life insurance fraternity 
it is generally conceded that the de- 
cision of President Hoyt and his asso- 
ciates to separate the legal reserve and 
assessment business of the Hartford 
life thus eliminating a source of con- 
tinued annoying friction, was one of the 
visest that could have been made, and 
while there is a disposition in the 
Hast to retain what is here, there is 
also no question of doubt but that the 
transfer to St. Louis was a good move. 
St. Louis is the center of not only vast 
business interests, but is also looked 
upon as the natural metropolis of a 
large and growing section of the coun- 
try; in fact, the change of headquarters 
in reporting business for the old Hart- 
ford Life agents who now become the 
agents of the Missouri State Life, will 
bring about a saving in time in the 
passing upon and issuing policies ap- 
plied for of from two to five days on 
approximately 65 per cent. of the busi 
ness produced. 

Best Move for Policyholders. 

While there was considerable opposi 
tion to the deal and a disinclination to 
permit a transfer of business from the 
East to the West, the tribunal of com- 
missioners above referred to, after the 
fullest serutiny of the details of the 
transaction, gave unqualified approval 
to it as being the best move for both 
policyholders and_ stockholders. An 
idea of the advantages which will ac- 
crue from building up a giant institu- 
tion in the Middle West is obtained 
vhen it is considered that the average 
rate of interest earned by the Missouri 
State on mortgage loans during 1912 
was 7.91 per cent. Dividends paid to 
policyholders by the company for 1912 
showed an increase of 149.7 per cent. 

Taking the records of both companies 
for 1912 as compared with 1911 it is 
noteworthy that the increase in premium 
income was $470,170; increase in ad- 
mitted assets, $1,161,528; increase in 
new paid business, $8,290,144. The 
paid results for the year were $24,901,- 
190, the net gain in insurance in force 
being almost 60 per cent. of this 
amount or $14,240,666. 

Tribute to Melson and Hoyt. 

That the Connecticut and Massachu- 
setts insurance departments’ should 
have given approval to this transfer is 
in itself a splendid testimonial to the 
executive ability possessed by, and the 
irustworthiness of John G. Hoyt, who 
has been responsible for the com- 
mendable development of the affairs of 
the Hartford Life, and E. P. Melson, 
organizer and president of the Missouri 
State. In a statement to the policy- 
holders interested, the commissioners: 
gave official approval to the deal, the 
document being signed by Mansfield of 
Connecticut, Hardison of Massachusetts, 





Blake of Missouri, and Potter of Ili- 
nois, Which is reproduced herewith. 

“We, the undersigned Commission- 
ers, appointed under and pursuant to 
the laws of the States of Connecticut 
and Missouri to hear the petition of the 
Missouri State Life Insurance Com- 
pany, whereby the Missouri State Life 
Insurance Company is to re-insure and 
assume the old line level premium 
policies of the Hartford Life Insurance 
Company; after hearing the evidence 
and carefully considering the _ re- 
insurance contract between the said 
Companies and being satisfied that the 
interests of the policyholders of said 
companies are properly protected and 
that no reasonable objection exists 
thereto, have this day approved and au- 
thorized said contract of re-insurance 
between said Companies.” 

Welcoming the Field Force. 

A letter of greeting to the field men 
of the Hartford Life by President 
Melson and Vice-President Hoyt of the 
Missouri State, is as follows: 

“We wish to extend to all a hearty 
greeting, and make you our best bow, 
and assure you that we welcome each 
and every one as a member of the 
Missouri State Life Family, 

“As you will notice in the Bulletin. 
the Commissions appointed by the 
States of Connecticut and Missouri 
finally approved the merger on Febru- 
ary 17, 1913; and as the laws of both 
States required, found that the inter- 
ests of the policyholders of both Com- 
panies are properly protected. This, in 
our opinion, was the first consideration: 
as any company that neglécts the in- 
terests of its policyholders cannot hope 
to succeed, neither does it deserve suc- 
cess. 

“The next important consideration is 
to look after and conserve the agency 
force of the Hartford Life, who have 
always stood by the Company and 
helped to place it in the front rank as 
one of the best life companies in the 
country. We fully realize the impor- 
tance of looking after this great factor. 
in the building of this Company, and 
hope that we may have your co 
operation at all times and that you on 
your part may be a bit patient at the 
beginning; while, on our part, you have 
our assurance that we will meet you 
more than half way. We are co- 
workers striving in the same field of 
endeavor, with the same ideals, and 
working to the same end—to build a 
life company that will in every sense 
prove a credit to its builders. You will 
do business at the home office with the 
same men that you have in the past. 
and when once settled in your work 
with this Company you will find that 
with the added prestige and added 
strength gained by the merger, coupled 
with the resultant savings in fixed 
charges your task will be lighter and 
your results greater in the future than 
in the past, 

“The Missouri State Life is now, in 
every respect, a clean, regular old line 
company; but it is especially desired 
that field men, regardless of their posi- 
tion, continue to look after the interest 
of the Safety Fund or Assessment Cer 
tificate Holders that remain with the 
Hartford Life. 

“The suggestion made by the presi- 
dent of the $100,000 Clup of this 
Company, that we in compliment toc 
the Hartford men make March ‘Hart- 
ford Life Month,’ is a timely one, and 
has our hearty approval.” 





MUTUALIZATION BILL PASSED. 





New Jersey Senate Favors Plans Out- 
lined by Directors of The Pruden- 
tial. 





The Prudential mutualization bill has 
passed the New Jersey Senate and will 
now be taken up in the House. The 
bill went through without a word of 
comment except the explanation of 
Majority Leader Davis, who was sponsor 
for it. He declared that the sole object 
of the measure was to enable the direc- 
tors to mutualize the company so that 
policyholders would come into their 
share of the profits, 
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STATUS OF BANKERS RESERVE. 
Omaha Company Shows a Substantial 
Growth During the Past 
Ten Years. 





The financial statement of the Bank- 
ers Reserve Life of Omaha, Neb. for 
the year enditg December 31, 1912 
shows admitted assets of $3,702,216, of 
this amount, $2,890,165 constitutes net 
legal reserve on outstanding policies; 
some $26,000 tax reserve and advance 
premiums; $76,715 dividends calculated 
for 1913; $100,000 capital stock and 
$566,604 unassigned surplus. 

The company has some $30,000,000 of 
insurance in force and during 1912 
made a net gain in admitted assets of 
over $550,000. An idea of the growth 
of the Bankers Reserve may be ob- 
tained when it is considered that at 
the end of 1903 its admitted assets 
were $205,898 and its total insurance 
in force $6,911,500. 


MERGER IS APPROVED. 





International Life’s Absorption of Ten- 
nessee Life Passed Upon by 
Tribunal of Commissioners. 

The absorption of the Tennessee Life, 
of Nashville, by the International Life, 
of St. Louis, has been approved by the 
tribunal of insurance commissioners 
composed of Frank Blake, of Missouri: 
J. M. Cathout, of Arkansas, and F. W. 
Potter, of Illinois. The transaction was 
approved in writing by 970 of the com- 
pany’s policyholders. The International 
Life now has assets of $3,000,000, in- 
surance in force of $35,000,000 and an | 

annual premium of $1,500,000. 





FIRST MUTUAL 


Chartered in America 





| THE 
| 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1,1912..... $58,440,118.63 
Liabilities............... 53,868,811.65 
I senstded wavenenses 4,6581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 











and where your success will be meas 


Uf interested, take 
the matter up with 


STATE MUTUAL LIFE INSURANCE COMPANY 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 


A. B. UTTER, Agency Manager, 


AS WELL AS IN NAME 


ured by your work. 
Head Office 
Rome, Georgia 














REMEMBER 








The Texas Life Insurance Company 
OF WACO, TEXAS 


Is the pioneer life insurance company of 


ATTRACTIVE POLICIES and LIBERAL CONTRACTS 


the Southwest 











WILMER L. MOORE, 





The Southern States 





Desirable Territory for Men of Character and Ability. 


Life Insurance 


Company 
’. ATLANTA, GEORGIA 


President 











BANKERS LIFE COMPANY | 


DES MOINES, 


ERNEST E. CLARK, President 


Exceptional record dur 


Economy of Management 


Low Rate of Mortality 


Gross Assets over - 


Phone, Cortland 1399 





SIGMUND W. MEYERFELD, General Agent 
149 Broadway, Singer Bldg., New York 


IOWA 
ORGANIZED 1879 | 


ing thirty-one years for 
Prompt Payment of Claims 
$18,200,000 
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HINTS TO BUSINESS GETTERS 





This canvassing hint 

Figured On_ is given by a writer in 

the Cost of the Insurance Mail of 
Living. London: 


“The cost of living 
has largely increased of late years, and 
if the husband finds it hard to pay its 
premiums out of his full pay and keep 
his family besides, how is his widow 
going tu keep the family when the full 
weekly pay of the father is replaced by 
one solitary payment of his insurance 
policy? Hence the very difficulty of 
finding money for increased insurance 
protection is a most powerful argument 
in favor of doing so.” 

a - e 
“Two or three months 


He Showed ago,” said Robert J. 
Them Ail Mix, New York mana- 
How to Dolt. ger for The Prudential, 
“there came into my 

office a man—not remarkably pre- 


possessing—who tried hard to sell me 
a subscription to a business publication 
which he represented. I was busy and 
Gidn’t think 1 wanted his goods, but 1 
did want to be courteous to him, just 
as I like people to be courteous to me, 
and so 1 listened. The more he talked, 
the better I liked him—but I didn’t gub- 
scribe! 

“In the course of our interview, hs 
learned that we held an Agents’ meet 
ing every Monday morning, and he im- 
mediately asked me if I had any ob- 
jection to his addressing the men for 
a few moments on the following Mon- 
day morning. I assented to this, and, 
sure enough, Mr. Man appeared as the 


meeting convened on the succeeding 
Monday. 
“Without wasting a moment's time, 


he started right in to tell his story,.and 
I wish you could have heard him! It 
was at once apparent that he knew just 
exactly what he was going to say—that 
his mind was ful: of arguments—o! 
reasons why his publication ought to 
be exceedingly helpful to all of us 

that it was the best thing of the kind 
published—and he began right away to 
make a good impression! The longer 
we listened, the more that impression 
deepened! In a few moments, every 


man present was saying to himself, 
Golly—that man man understands his 
business, and he belleves in it! ] 
reckon this magazine is bound to be a 
good thing! I wonder if it wouldn't 
help me!’ 

“Not to make the story too long, let 
me say that the earnestness, the zea) 
and the readiness of language mani 
fested by this man accomplished the 


desired result, and he went away from 
that meeting with several subscrip- 
tions in his pocket! 

“Now, brethren, the way 


man sold his goods is just exactly 


that sales- 
the 





way in which you ought to be selling 
Monthly Income insurance! First, fill 
yourself up to the neck with zeal and 
enthusiasm over this wonderful policy 

the best policy ever written by any 
company—the best and safest protec- 
tion ever devised by man—and then 
learn your story—rehearse it in private 
until you have it at your tongue’s end 


so that you can pour it into your pros- 


pect with increasing force and earn 
estness!” 
” s . 
At a recent gathering of 
Pointers Phoenix Mutual men W. 
From D. Bowles of Des Moines 
Bowles. gave a capital talk from 
which we cull a few 


unusually good pointers: 

“The financial standing of each man 
should be known to some extent for 
there is no good in using time on men 
who cannot pay the premiums 

“It is also a puor plan to argue the 
proposition to any extent unless 
there is a possibility of getting some 
good business, for usually there are 
plenty of men to insure without much 


argument. Usually the time used in 
arguing a case of competition will 
write two others without competition. 


All men are nct interested at the time 


they are first approached. Some of 
them have contracts and business 
deals pending which largely affect 
their disposition for life insurance at 
various times. 

“Life insurance is a necessity, but 
is subject to needs and conditions, and 
we must meet ihe conditions and not 


make them. Many men are disgusted 
and have a right to be, all because 
some solicitor has abused his privi- 


leges and has not considered the mat- 
ter from the oiher man’s viewpoint. 
This means time wasted—not only for 
the first solicitor, but for others who 
follow him. We often hear it said that 
any business is reflected more or less 
through its individual representatives. 

“Finally—any man who does not 
work under a handicap and who will 
work systematically with 10 per cent. 
of information and 90 per cent. enthu- 
siasm, and who will have in mind the 
interests of his clients and company 
which he jointiy is representing will 


find that his ‘Increased Income’ will 
automatically extend itself.” 
ess 
Don’t forget that 


Ninety Per Cent. 
of the People 
Under-Insured. about you 


need of protection. 


ninety per cent. at} 
least of the peop!'e | 
are in} 








r 








Don’t forget that they are uninsured 
or underinsured. Don’t forget that you 
are the man to inform them of what a 
meagre saving in this way will do for 
them. Don’t forget that it is possibie | 
to write an Ordinary application every | 
week if you utilize your time and put | 
to good use your insurance knowled7e. 
Public. Savings. - 
. 7 = 
In the “Co-Ordinator,” 


published by the Massa- 
chusetts Bonding & In- 
surance Co. of Boston. 
George W. Berry, man- 


Get the Dates 
of Coming 
Expirations. 


ager of the fidelity department of the 
Company, says that the important thing 
s to get the expirations. He puts the 
whole business-getting argument in a 


nutshell in three statements: 

Get expiration 

Learn where pers 

List where 
quired. 

After you 
your territory 
formation the hardest work is 
The canvass should cover all classes 
of business which have trusted officers 
or employes. See index on page 4 of 
your manual for suggestions. 

Always remember that a request for 
of bonds already in 
ectly legitimate request. 
interested in new propo- 
ions when his bonds come up for 
1ewal—not in the midst of the term 
requesting dates you merely 
seek an opportunity to present your 
proposition at the proper time. Ex- 
plain it thus and you will get the dates 

Then make your proposition at least 
sixty days in advance of expiration 
date, for that is when the other agent 
will be offering his renewals. We 
recommend a written proposition, for a 
letter is usually considered carefully 
and may be passed from hand to hand 
where the decision rests with more 
than one person; but the letter should 
always be followed up by personal in- 
terview within a few days. 

Our Publicity Department is always 
at your service to make written propo- 
sitions in attractive terms. Call upon 
it freely, The proposition will be made 
direct, mentioning you as agent, and 
copy sent to you, or we will prepare a 
letter for you to send 

Your chance to secure the business 
is always good. Your competitor's 
company May give poor service, or dis- 
satisfaction may have arisen from one 
of many causes. Many an employer is 
willing or even desirous to change, but 
hesitates out of fear of bothersome de- 
tail. We take our business from an- 
other company with no trouble or sacri- 
fice whatsoever. 


dates 

onal bonds are used. 
cases bonds are not re 
covered 
this in- 
done. 


have completely 
and secured 


expiration dates 
force igs a per 
An employer is 
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Amicable Life Insurance Co. 


WACO, TEXAS 





Growth During First 
Thirty-Three Months 




















[c dB April 2, 1910] 
Admitted 
DATE lou 
April 2, 1910 $474,657.50 
Dec. 31, 1910. 823,258.38 
| Dec. 31, 1911 1,369,388.76 
' Dec. 31, 1912..... 1,769,449.71 
DATE Insurance in Force 
i ” ee on be ia Sos) 
| April 2, 1910 NONE 
| Dec. 31,1910 $1,830,206.00 
seme | 
pun 10k F s5EB Way R | Dec. 31,1911 5,544,706.00 
sae eeUe SURF ee i 12,674,411 .cO 


Dec. 31, 1912 





Tuned 
New Business Paid For During 1912 


$9,015,955 


ARTEMAS R. ROBERTS 


President and Actuary 
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A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 














| FEDERAL LIFE 





$20,000,000.00 
3,000,000.00 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health Department just being inaugurated. 
Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address 
ISAAC MILLER HAMILTON, President 
CHICAGO 


Insurance in Force - - * * 
Capital, Surplus and Reserves - 











SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? (Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
‘The Company which furnishes the insured the largest protection for 
his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - - ° e 








New York, N. Y. 
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KEEPING DOWN THE ARREARS. 


That is Often the Big Test of an 
Agent’s Success—How Some Field 
Men Accomplish it. 





A life insurance man can never be an 
all-around success unless he has the 
ability, in addition to writing business, 
of keeping down the arrears. In some 
respects it is just as important as the 
ability. to get a Jarge volume of new 
business. Writing from the standpoint 
of the superintendent, A. C. Grant, 
superintendent ic Milwaukee for The 
Prudential, says: 

“Whatever the conditions may be, it 

important that the superintendent 
first assume the direct responsibility 
for the condition of every debit in his 
district, and in his turn place the re- 
sponsibility for the improving of such 
conditions on the assistant superin- 
tendent and the agent, 

“In the matter of reduction of ar- 
rears half of the victory is won if you 
have succeeded in convincing the as- 
sistant superintendent ana the agent 
that the real difficulty is with them 
and not with the policyholder—a per- 
plexing task, perhaps, but one easier 

» accomplish than is at first apparent. 

“If the superintendent will take at 
random the collection books of ten 
agents, analyzing on Form 853 the 
cases that are paid up even or are one, 
wo, three or iour weeks in arrears, he 
will find that the heavy premiums 
‘chronic arrears’ cases, which are con- 
tinually three end four weeks in ar- 
rears, do not carry more than thirty to 


forty per cent. cf the gross arrears, 
and that from sixty to seventy per 
cent, arrears are carried on new and 


old business put one or two weeks in 
arrears. 

“The time-worr 
so-called ‘heavy 
cases form the 4 
rears is disproved by this analysis. 
Why, then, not direct the energy 
usually spent on these ‘chronic’ cases, 
which seem neither to improve nor 

apse, into new channels for the time 
be sing, and see what results may be ac- 
complished? 

“If the agent were to select ten 
cases each of ‘even pays’ and cases 
one or two weeks in arrears, acd make 
a special effort to place all at least one 
week nearer the advance column, the 
result would be obvious. With this 
part of the work fairly brought into 
line, direct the attention to premiums 
three and four weeks in arrears, bring- 
ing them one week nearer the advance 
column. In egase of heavy premiums 
one policy in a famiiy could be selected 
and brought one week ahedd of the 
rest of the business, and gradually an- 
other, and so on until at last the entire 
business would be a week nearer the 
goal. 

“Arrears on new business may be 
eliminated by the agent being alert to 
his opportunity to clinch the business 
with large advance payments when 
writing the application. 

“You will also find that strict adher- 
ence to the rule of lapsing new busi- 
ness when one week in arrears and the 
prompt cancelation of old business 
upon refusal of further payments assist 
materially in the reduction of arrears. 

“Brother superintendents, show your 
assistant superintendents and agents, 
through indisputable facts and figures, 
where the real trouble exists, suggest- 
ing a method of removing the diffi- 
culty, and you cannot help but create 
an interest in the work which will be 
lasting, effective and productive of the 
desired result. In other words, reform 
the ‘chronic arrears’ assistant and 
agent and the ’chronic arrears’ ques- 
tion will graduaily cease to exist.” 


that the 
arrears’ 
gross ar- 


argument 
pay chronic 
bulk of the 





As the Assistant Sees it. 


The matter of keeping down the ar-| 
rears as viewed vy the assistant super-| 
intendent is shown by G. W. Collins, | 
assistant superiatendent for The Pru- 
dential at Wilmixgton, Del. Mr. Collins 
says: 

“First, you need to be prompt and 
regular in going cver your debit. The 
policyholders will thus know the exact! 
time to expect you, and they in return 
will endeavor to he ready for you. If 
this rule is follow_d, you will find that 
in a short time your back-calls will be 
reduced to a miaimum. 

“After the usual pleasant greeting on 
entering the home, ask for the pre- 
mium receipt book and, in a business- 
like way, say, ‘There is due to-day so 
much, Mrs. Jones,’ naming the amount, 
including the current week. After you| 
have received all the payments you} 
can obtain on this call say, in parting, | 


‘Now, Mrs. Jones, that will leave so| 
much’ due the Company when I call 
next time.’ In this plan include the 


amount due cach week, until you have 
collected the iuli arrears, remembering 
that it is ‘the little drops of water’ 
that wear away the stone. 

“Do not ask your policyholders to 
pay the arrears for your benefit, but 
take time to explain the advantages to 
ihem of keeping their premiums paid 
regularly in advance. 

Take pains to congratulate a policy- 
holder who had been in arrears, but 
who made good the amount. The un- 
dersigned has ben successful in many 
instances in this line of work, and I 
have collected some so-called ‘chronic 
arrears cases’ by saying, ‘Mrs, Jones, 
I am sorry you can not pay the full 
amount of arrears, as you are the only 
policyholder in this vicinity whose ac- 
count is in arrears at the present time, 
and I was in nope that you would be 





prepared to pay up to-day, so I could 
send in my report to the Company 
without any arrears on your account. 


“There are many ways I might men-| 
tion to collect a debit and keep the ar-| 
rears down to a minimum, but we must! 
use our brain and study the people we| 
have to deal with, if we expect to be a| 
success in any line of work. I would! 
say, however, that the same arguments 
we use in writing business are the 
ones to use in collecting the debit. 
“Remember that low arrears mean 
low lapse-rate and more money to 
the agent. Figat the arrears.” 


a 





How he Keeps Them Down. 





The actual exnerience of one agent| 
who has been successful in keeping 
down arrears is interesting. E. W. 
Roberts, agent for The Prudential at 
Danville, lll, tells how he works in| 
the following: 

“In the first place I firmly believe in 
the necessity of life insurance, and I 
could not expect to impress my pros-| 
pect with any subject I did not know 
about and believe in myself. 

“I have always made it a rule to look 
on the bright side of life, and by keep- 
ing the sunny side of my nature | 
toward the people I meet, I can at least 
leave them feeling kindly toward me} 
and my subject, and although I may 
not bring them, at the time, to the} 
point of signing the application, I feel | 
no hesitancy in approaching my pros- 
pect again. I do not wait to find a man 
alone in his office to tell him my busi- 
ness—that time might never come—but 
as I present myself to him I hand him 
some of the Coinnvanys literature and, 
if necessary, arrange for a further in- 
terview at a luter date. 
every one I meet as a fair prospect un- 
til I know absoiutely that he can not 
be written up. I canvass anywhere, 
everywhere and all the time. I get up 
at 5 n., get my breakfast and get on 
the job. It is surprising to know how 


| 


I consider been secured 


many others are out early, and they some laboring-men while his wife got 
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ASSETS INCOME 
Dec. 31, 1893 . $ 139,826 1888—1893 $ 626,116 
Dec. 31,1899... . 401,717 1894—1899 2,051,558 
Dec. 31, 1905 : 1,824,295 1900—1905 ‘ 6,245,918 
Dec. 31, 1911.. 6,122,365 1906—1911 . 12,703,247 
INSURANCE IN FORCE POLICIES ISSUED 
Dec. 31, 1893 $ 3,691,843 1888-1893 158,997 
Dec. 31, 1899 10,881,961 1894-1899 ...... .......seccereee 422,519 
Dec. 31, 1905 9,266 1900—1905 608,022 
Dec. 31, 1911 ° 56, 060; 715 1906-1911 740,046 
AG ENTS w ANTED in the principal cities of Ohio, Kentuc ky, Indiana, 
West Va. and Western Pennsylvania 
seem more inclined to listen to my breakfast for him, and sold the con- 
proposition because I am up early and tract too. I make my interviews as 


at it myself. 

“Some of ordinary business has 
while making a _ thirty- 
minute ride between stations, from 
traveling salesmen or other business 
men, and on our first interview. I al- 
ways try to suit my hours to the con- 
venience of my prospects. I have gone 
at 4.30 a. m. to explain a contract to 


my 





brief as possible, especially with bust- 
ness men, and, further, make it a point 
always to present my contracts just 
as they are, and I never make a state 
ment which wiil be misleading. I feet 
assured that unusual ability is not 
nearly as essential to success as the 
honest application of 100 per cent, of 
one’s time mixed with the business 
ability he possesses.” 
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COST OF NEW BUSINESS. 





It is a strange. fact that there still 
exists a considerable number who ex- 
press the opinion that a salesman is 
an unnecessary expense to business no 
matter what the nature of the busi- 
ness may be, and we presume life in- 
surance cannot possibly escape being 
included in the list. A company in 
New York makes a specialty of decry- 
ing the agency staff, 
preferring rather to do its business 
direct with the public, a la the maga- 
zine advertising route. So “successful” 
has it been in carrying out its pet 
idea that for an entire year not a single 


expense of an 


policy was written; at least such was 
the report brought out in an examina- 


tion by the New York Insurance De- 
partment. 
A more recent examination shows 


that jn obtaining $26,000 of premiums, 
over $25,000 in advertising, 
to say nothing of home office expenses, 
ete. The result of this “direct method” 
of doing business is an annual loss of 
insurance in force. Whence then is 
the profit to policyholder or _ stock- 
holder? Nor can the system be termed 
beneficial to the public, as nobody— 
comparatively speaking—insures there- 


was spent 


under. 

In this commend to 
our readers a the 
fcllowing from pen of Second Assistant 


connection we 


careful perusal of 


Superintendent of Agents Evans of the 
Northwestern Mutual Life: 

It is both illogical and unbusinesslike 
to speak of the cost of new insurance 
without at the same time considering 
its value to the company. Uninformed 
minds are quite often more sure of their 
ground than those who have dug down 
under the surface appearances. The 
periodic outbreaks of hasty opinion 
concerning agents’ commissions, which 
occur as space-fillers in such publica- 
tions as Collier's and the Saturday 
Evening Post, are of this type. They 
exemplify that passage in Count Fathom 
where Smolletit points out the dis- 
advantage of the technical man in an 
argument with those unacquainted with 
the scientific theory of the matter, 
“while the other’s theory derived from 
common notions and superficial obser- 
vations will be more agreeable because 
better adapted to the comprehension of 
the hearers.” 


It should be these 


considered by 


casual critics that the payment of sub- 
stantial commissions to the agents who 
secure applications for insurance is not 
in the nature of a “tip” or an hon- 
orarium, but is, whether they under- 
stand the technical reasons or not, a 
business payment for value received 
just as much as the eommissions paid 
for new subscribers, or any other busi- 
ness conducted on a commission basis. 
Nothing but the receipt by the com- 


pany of $100 or more of value could 
justify the payment or $100 of com- 
mission. No business organization of 


any sort could continue for very long 
to pay more for its new business than 
such new business was worth in cash. 
Also, under the condition of free com- 
petition existing in life insurance, no 
company could, for any great length of 
time and without serious consequences, 
secure its new business for much less 
than its computable value. This value 
is not a matter of personal opinion 
but of facts and figures just as much 
in life insurance as in the selling or- 
ganization of any commercial corpora- 
tion, though the matter is not so 
simple. The rule for determining the 
value of new busmess has been in- 
corporated in Sec. 97 of the Insurance 
Laws of New York to which those de- 
siring to form correct judgments con- 
cerning the subject are respectfully re- 
ferred with the suggestion that no 
writer is entitled to express criticisms 
of the cost of new business who cannot 
give an intelligible account of the valu- 
ations therein outlined. 

The Birdseye Financial Statement 
appearing on another page of this issue 
shows that the expense of first year 
commissions during 1911 amounted to 
3 cents and 3 mills ($0.033) out of 
each dollar of total income. This ex- 
pense for 1912 was 3 cents and 6 mills 
($0.036), an increase of 3 mills ($0.003) 
or three thousandth parts of a dollar. 
For this increase of 3 mills the com- 
pany acquired an increase of $17,000,000 
of well selected new business the 
mortality upon which during the next 
five years will probably not exceed 40 
per cent. of the tabular rate. 





EDUCATION IS NEEDED. 


WHERE 





With State life insurance up for con- 
the legislatures of 
more than a half dozen States, life un- 
derwriters no longer ignore the 
ject or treat it lightly. Every 
corner politician knows how attractive 


sideration before 


sub- 


street 


to the State political crganization the 
whole idea is cf creating a new State 
function and new avenues of activity. 
The agitation for State insurance 
comes from ro public demand, but 
purely from political promoticn. The 
publicity mediums are used skillfully 
to create the semblance of a_ public 
sentiment in such matters, and the 


legislative bills that soon come to the 
surface to appear as the re- 
sults or when they 
the causes of ihe agitation. 


are made 


effects, are really 
But legislators are usually very sen- 
public sentiment 
aggres- 
insur- 


a bona fide 
appears to be active 
this the 

There is no public demand 


sitive to 
if it 
sive. In 


and 
lies hope of 
ance men. 
for State life insurance, although it is 
being aggressively promoted in a num- 
ber of States. There would be little 
for the movement if the pub- 
lic really what marvelous 
benefits have accrued to it through 
the development of cor- 
porate life insurance. The companies 
can exhibit policies 
to policyholders that were never prom- 
ised and were not dreamed of when 
the policies were issued. These things 
the public does not know. Just now 
the National Association of Life Un- 


chance 
understood 


remarkable 


showing returns 


THE EASTERN UNDERWRITER 


DOCTORS AT HOT SPRINGS | OF PERSONAL INTEREST | 


MEDICAL SECTION NOW MEETING. 


American Life Convention Body Has 
instructive Proceedings for Gath- 
ering at Hot Springs. 


The Medical Section of the Ameri- 
can Life Convention opened its third 
mid-year meeting at Hot Springs, Ar- 
kansas yesterday afternoon. The ses- 
sions are being held in the Hotel East- 
man. Dr. H. A. Baker, of Pittsburgh, 
who is chairman of the Medical Sec- 
tion was scheduled to open the meeting 
with his annual address. There are a 
long list of addresses for the three days 
of the meeting, all of which are most 
instructive, dealing with the affairs of 
the medical department of the compa- 
nies’ work. Some of the speakers and 
their subjects are as follows: 

“The Medical Director as a Substan- 
tial Factor in the Establishment of a 
Legal Reserve Life Insurance Com- 
pany,” Isaac Miller Hamilton, president 
Federal Life Insurance Co. 

“The Curve cf Mortality,” Virgil M. 
Kime, associate actuary, American Cen- 
tral Life Insurance Co. 

“The Examiner Can Greatly Aid in 
the Conservation of Health,” Dr. J. T. 
J. Battle, Southern Life and Trust Co. 

“Educating the Life Insurance Ex- 
aminer,” Dr. W. S. Kendrick, Southern 
States Life Insurance Co. 

“The Rating of Appendicitis Appli- 
cants,” Dr. James H. Wroth, Occidental 
Life Insurance Co. 

“Blood Pressure,” Dr. C. R. Dudley, 
Missouri State Life Insurance Co. 

“Standardization of the Medical 
Blank,” Dr. H. B. Miller, Security 
Mutual Life Insurance Co. 

“The Proper Inspection of the Appli- 
cant,” Dr. M. D. Silver, Michigan State 
Life Insurance Co. 

“Some Vital Features of the Medical 





Examination Blank,’ Dr. George W. 

Combs, Reliable Life Insurance Co. 
THAT JAPANESE EDICT. 

Covernment to Require Deposit of 


$75,000—Sixty Per Cent. of Re- 
serves Held by Authorities. 


The text of the new Imperial Japanese 
ordinance, revising the conditions gov- 
erning the activities of foreign insur- 
ance (life, marine, and fire) under- 
writers and companies, as approved by 
the privy council, has been gazetted. 
The principal changes from tne old 
ordinance are: The initial deposit on 
commencing business is raised to 
150,000 yen ($75,000). Companies and 
underwriters must now show in their 
books the amount of reserve set aside 
to cover business in Japan; an amount 
equal to 60 per cent. of the reserves 
shall be deposited with the Govern- 
ment, either in cash or negotiable bonds 
approved by the Government; policies 
as a general rule shall be written in 
Japanese; and the books of companies 
end underwriters shall be open to the 
inspection of the Government officials 
appointed for the purpose... Under the 
new ordinance it is reported that for- 
eign companies will retire from busi- 
ness in Japan. . 





Horowrz the picture frame arsonist 
has been granted a certificate of rea- 
sonable doubt. We hand this to “Col- 
lier’s as exhibit “A” to show how easy 
it is to make progress backward in 
prosecuting arson cases. 


derwriters is 
fund 
education. 


to raise a big 
non-partisan campaign of 
There is need for educa- 
tional work of a certain kind at this 
time. Millions could be wasted in 
aimless general advertising, but a judi- 
cious campaign to inform the policy- 
holder of the condition that faces him, 
is timely. 


trying 
for a 


February 27, 1913. 








The following touching ballad by S. 
W. Wilkinson, burglary manager for 
the Maryland Casualty Co. at the New 
York office, gives lifelike pictures of 
personages in the casualty business. It 
was a feature at the recent banquet of 
the Casualty and Surety Club of New 
York, much ito the edification of all ex- 
cept those referred to in the lines. 


“CAN THEY COME BACK?” 


Dedicated to the late Presidents Taft, 
Cator and Armstrong. 


Joyce and Thompson had a fight 
Can’t trust each other out of sight, 
Each committed a burglary 

But Thompson got a Trust Company. 


Old man Lott sure hates to talk 
As a clam he wins in a walk, 

Should he call you on the phone 
Just hang wp and then go home. 


Potter—8—0—Maiden Lane 
Started in the Casualty game, 
Paid a loss and got cold feet 
Now he’s back on easy street. 


Duncan Reid is full of mirth 

Guess he thinks he runs the earth, 
Wrote Ten Million the first year 
Yet the rest of us are here. 


Moray sure is Johnny Wise 

And has a bunch of good choice lies, 
Got so busy bulling his bosses 

Had no time to adjust his losses. 


Timewell is a gay old dog 

Front row seats he tries to hog, 
Got so close he broke his specs 
Rubbering at the chickens’ necks. 


Mulvey is some chaperone 

Goes to a picnic and never gets home, 
Two years ago took a boat ride 

Some weak brothers got pie-eyed. 


Moore and Rose haven’t got much hair 
The top of their head is entirely bare, 
How Rose lost his we can’t agree 

But Moore got balied by the Committee. 


Compensation has the floor 
Some get little, some get more, 
Sweeney, Finnegan, Fox and me 
Are going to give ours to charity. 





Charles A. Hull who died recently, 
was active in many other directions, 
in addition to the executive positions 
he held with insurance companies. 
He was long connected with the 
management of the Sanborn Map Co., 
of which he was vice-president and sec- 
retary. He was a trus‘ee of the Brooklyn 
Savings Bank, the Brooklyn Hospital, 
the American Bible Society, Young 
Women’s Christian Association, Church 
of the Pilgrims, chairman of the execu- 
tive committee of the American Mis- 
sionary Association and chairman of the 
board of direciors of Fiske University. 
He was a director of the North River 
Insurance Co., Nassau & Dutchess Fire 
Insurance Co., Morris Aqueduct, White, 
Potter & Page Manufacturing Co., 
Morristown Safe Deposit Co., Central 
lire Works Co. and a member of the 
Lawyers’ Club of New York, Hamilton, 
University and Rembrandt clubs of 
Brooklyn, Chamber of Commerce of 
New York and the Merchants’ Associa- 
tion. 





A lady carried her jewelry in her 
stocking. It was insured—that is, the 
jewelry. The honorable judges of the 
Supreme Court, after grave delibera- 
tion, have held that, should the afore- 
mentioned jewels disappear, there must 
be direct and affirmative evidence that 
they were stolen, before a claim could 
be paid under a burglary, theft and 
larceny policy. The lady did not pre- 
sent the proof. 
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INSURANGE SOCIETY DINNER 


E. G. RICHARDS MAKES ADDRESS. 








Between Five and Six Hundred Promi- 
nent Guests Participate in 
February Gathering. 





One of the largest and most success- 
ful gatherings ever held by the Insur- 
ance Society of New York was the din- 
ner at the Broadway Central Hotel on 
Tuesday evening. The address of the 
evening was made by E. G. Richards, 
United States manager of the North 
British & Mercantile. 

Many prominent underwriters were 
present, among them being several 
who were in attendance on the annual 
meeting of the Fire Underwriters Uni- 
formity Association, which was held 
earlier in the day. 

Among the prominent underwriters 
present were: A. R. Hosford, president 
of the Society; L. F. Goule, president 
of the Suburban Exchange; John H. 
Stoddart, of the New York Underwrit- 
ers’ Agency; C. F. Shallcross, manager 
of the Royal; Edwin J. Haynes, presi- 
dent of the Newark Fire; C. F. Ludlam, 
vice-president of the Home; James M. 
Hudnut, assistant secretary of the New 
York Life; J. F. Hastings, assistant 
manager of the North British; Edwin 
W. DeLeon, president of the Casualty 
Company of America, and Willis O. 
Robb, manager of the New York Fire 
Insurance Exchange. 





NEW JERSEY AGENTS MEET. 





(Continued from page 1.) 
perted a steady growth in the member- 
ship of the Association, and sustained 
interest in its work. He _ strongly 
urged, however, that the value of the 
organization to the agents, material 
though it was, would be vastly greater 
if the membership were doubled or 
trebled, and held that such an acces- 
sion to the ranks could be secured if 
the present members would but inter- 
est themselves to that end. 

New Officers Chosen. 

Upon recommendation of the nom- 
inating committee the following were 
unanimously elected officers of the 
Association for the new year: 

President, Roger F. Murray, Plain- 
field; first vice-president, Joseph H. 
Wright, Trenton; second vice-president, 
S. Merchant Meeker, Elizabeth; secre- 
tary-treasurer, Fred J. Cox, Perth 
Amboy. 

Executive Committee: John E. Mul- 
ler, Jersey City; Fred R. Reynolds, 
Paterson; C. J. Adams, Atlantic City; 
D. A. Henderson, Camden; William 
G. Naulty, Newark, and A. W. Dresser, 
Burlington. 

To former President Appleby and 
former Secretary Meeker, a rousing 
vote of thanks was tendered for their 
close and efficient work on behalf of 
the organization, and that the endorse- 
ment was fully merited those at all 


familiar with the activities of the 
gentlemen in question will readily 
concede. Mr. Appleby was head of the 


Association for three successive years, 
while Mr. Meeker served as its secre- 
tary for five. As indicating the prog- 
ress attained in the latter period the 
New Jersey Association boasted a mem- 
bership of but 14 when Mr. Meeker 
was chosen an executive. To-day its 
roll numbers 176 active members scat- 
tered from one end of the State to the 
other. 
President Murray. 

Roger F. Murray, who is the present 
chief officer of the New Jersey Associa- 
tion of Local Fire Insurance Agents is 
associated with his youngest brother in 
the agency business at Plainfield. As 
the son of John W. Murray, a former 
vice-president of the German-American 
Fire of New York, and one of the power- 
ful figures in the fire underwriting 
world of twenty-five years ago, young 


Mr. Murray entered the insurance busi- 
ness naturally. He soon displayed 
marked aptitude for it, and to-day ‘has 
one of the best paying propositions in 
its line in the State. He has been suc- 
cessful in the political realm too, serv- 
ing for several years as a member of 
the New Jersey Assembly. Doubtless 
the fact that he is on the “square” and 
people generally appreciate it, has been 
a potent factor in the steady develop- 
ment of his agency work. Mr. Murray 
will prove a right worthy successor to 
T. Frank Appleby, as head of the As- 
sociation. 
Agents in Attendance, 

Among the iocal agents present at 
the meeting the following were noted: 
T. Frank Appleby, Asbury Park; A. H. 
Phillips, Atlantic City; C. D. Snyder, 
Avon; James W. Lent, Bernardsville, 
Neil H. Miller, Belmar; George U. Todd 
Boonton; H. I’oth, Carlstadt; W. H. 
Meeker, S. C. Bishop, A. C. Bender, 
all of Elizabeth; Charles’ Bischoff, Gut- 
tenberg; B. B. Barkman, Wm. Shaffer, 
all of Hackensack; T. Edsall, Ham- 
burg; C. A. Burnhorn, F. F. Schmidt, E. 
V. Magie, H. J. Weidner, A. S. Schiller, 
all of Hoboken; G. J. B. Keiser, Hoho- 
kus; Paterson & Rowland, W. S. Fen- 
gado, A. A. Rippe, Nelson & Ward, C. 


P. Smith, Muiler & Rollfs, Meyer & 
Klein, all of Jersey City; B. F. Pabodie, 
Montclair; C. R. Brown, Ross M. Wick- 


ham, H. C. Rommel, L. Schlesinger, W. 
C. Horton, Blasberg & Ziegler, J. J. 
Berry, Chas. Dodd, H. F. Trimpi, T. C. 
Moffatt & Co., Edward Hand, Jos. M. 
Byrne Co., Louis Lippman, M. J. Price, 
all of Newark; J. Watson, New Bruns- 
wick; E. N. Wooiston, Ocean Grove; F. 
R. Reynolds, E. H. Lambert, T. W. 
Cocker, A. P. Haldane, R. M. Ekings, 
S. C. Mortlock. Duddleston & Green- 
wood, George McClincey, Gus. Curie, 
Jr., J. F. Lee, J. T. Pollitt, Warren & 
Brown, Jacob DeLazier, Kuhn & Muller, 


Sherwood & Lockwood, Jas. A. Morris- 
see, Inc., Robert Leggett, Wm. A. Merz, 


David Gordon, S. D. Rumsey, Geo. Clair, 
John J. Sloate, Hudson & Koopman, J. 
M. Oatman & Son, Geo. H. Worden, W. 
F. McDermott, A. M. Carlock, Jas. H. 
Auburn, Shaw & Morrison, John Find- 
lay, E. H. Olden, all of Paterson; Boyn- 
ton Brothers Cc., Perth Amboy; R. F. 
Murray, W. A. Woodruff, G. M. Clarke 
Co., all of Plainfield; W. H. Van Ben- 
schoten, Ramsey; The F. C. Smith Co., 
Ridgewood; H. O. Wentworth, Rochelle 
Park; J. G. Esler, Saddle River; Eugene 


C. Pierson, E. C. Holmes, Hicks 
Brothers, all of Summit; John Enk, 
Somerville; Jos. H. Wright, Trenton; 


Otto Griesbach, West New York, N. J. 





EASTERN UNION MEETING HELD. 





Southern Situation Comes in for Dis- 
cussion—Other Matters Under 
Consideration. 





At the February meeting of the East- 
ern Union held at the Downtown 
ciation last week, the Southern situa- 
tion was considered at length a num- 
ber of prominent Southern underwrit- 
ers being present and making reports 
on conditions in their sections. Among 
those from the South were: Thomas 
Egleston, of Atlanta; S. Y. Tupper, of 
Atlanta; E. G. Seibels, of Columbia, 
S. C.; Edgar S..Wilson, of Macon, Ga.; 
Clarence F. Low, of New Orleans, La. 

Uniform commissions in the large 
cities on tornado business was consider- 
ed and referred to committee for fur- 
ther review and report. The com- 
mittee on uniform rates and forms 
reported progress and was requested to 
continue and to co-operate with other 
committees or organizations having the 
same objects. 

The committee on Boston reported 
that on account of the illness of the 
chairman of the Boston sub-committee 
the matter of securing the additional 
signatures to the Boston agreement 
had not beén vigorously pursued, but 
there was every hope of an early con- 
summation. . 


ASso- | 
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CONTINENTAL INSURANCE COMPANY 
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A wise agent makes his strongest company 
That company is certain 
to be the Continental. 


HENRY EVANS, President 
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value of representing the Fidelity-Phenix 
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Backed by 


sources, 


issued today. 


Gross Combined Assets 
Policyholders’ Surplus 


Home Office 
80 Maiden Lane, New York 


OF NEW YORK 
almost 

the Fidelity 
| policy is the strongest fire policy 
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UNDERWRITERS 


illimitable  re- 
Underwriters 


$42,215,116 
$23,589,661 


Western Office 
332 South La Salle St., Chicago 











BIRMINGHAM FIRE TO REINSURE. 





Several Companies Reported to Have 
Made Offers for Business of 
Pittsburgh Company. 
known that 
the Birming- 
to effect rein- 
A special com- 


It has become definitely 
steps are being taken by 
ham Fire, of Pittsburgh, 
surance of its business. 


mittee has been appointed by the com- 
pany to consider the matter and it is 
known that several. companies have 
made offers for the business among 
them being the National Fire of Hart- 
ford, the Queen of New York and the 


National Union of Hartford. 





W. A. HOLMAN TO RETIRE. 


In order to retire from all business 
connections and devote his time to per 
sonal pursuits, William A. Holman has 
resigned as manager of the Middle De- 
partment of the Philadelphia Under- 
writers, to take effect July 1, 





AN EXECUTIVE OFFICER. 
H. C. Forbes Now Vice-President as 
Well as Underwriting Manager of 
Alabama Fidelity & Casualty Co. 





In appreciation of the excellent work 
performed by Howard C. Forbes, un- 
cerwriting manager of the Alabama 


Fidelity & Casualty Company of Mont- 


gemery, the directors of the corpora- 
iion at their most recent meeting 
elected him vice-president. Mr. Forbes 


has been identified with the Company 
since it began business, resigning a 
prominent connection in New York 
city to make ‘he connection. 
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STATE HAD SOUGHT REDUCTIONS. 








Exceeds Even Its Own Previous High | 
Records—How Situation 
Now Stands. 





In view of the attempts to secure a 
rate reduction in Missouri, the loss 
ratio of that State for 1912 is inter- 
esting. For the past year Mssouri 
showed a loss ratio of 73.6 per cent. 
The loss ratio for 1910 was 59.6 per 
cent. and for 1911 it was 73.1 per cent. 
A dispatch to the Journal of Commerce 
says: 

The loss ratio in St. Louis, Kansas 
City and St. Joseph, the three largest 
cities of the State, was 66.96 per cent. 
on $4,163,844 of premiums and in the 
State outside the large cities $1.8 per 
cent. on $3,371,527 of premiums. 

These figures for 1912 are for 114 
companies, which include all those 
doing business in the State but four- 
teen, of which only one is a company 
ot any size and with no probability’ that 
the results on their business would in 
any way affect the ratio. 

These figures should be of interest to 
the committee of the Missouri Senate 
which is investigating the rating situa- | 
tion in the State. Two years ago the | 
Legislature passed a State law, giving | 
the Insurance Department authority to} 
| 





regulate rates. 

The department sought to obtain a 
flat reduction in rates, but the com- 
panies resisted this on the ground that 
the business was unprofitable, even at 
going rates and that it could not stand 


any reduction. F 


Because of the complications follow- 
ing this the Superintendent has refused 
to approve the rates, but the companies 
filed the rate books with the depart- 
ment, and hold that this complies with | 
the law and that the rates are legally | 
in force, regardless of his attitude. 

There is much dissatisfaction with | 
the law, it having been passed on the| 
promise that would result in a reduc-| 
tion of rates; now that the people find | 
that they cannot reduce rates by law} 
and that the necessary precedent is a| 
reduction in losses, an effort is being | 
made to repeal the State rating law. | 
This has passed the House, but when 
it came up in the Senate a committee 
was appointed to investigate the situa- 
tion and report before taking action. 

The companies feel confident that the 
statement of losses, showing that the 
business has been heavily unprofitable 
for three years past, and with a steadily 
increasing ratio of losses, should dis- 
pose of the demand for reduction in 
rates. What is needed is a reduction 
in losses, and that is in the hands of 
the public and the municipal authorities. 

The State has been rerated under the 
new law by the Missouri actuarial 
bureau at a cost of $200,000 under the 
analytic schedule. This schedule pen- 
alizes the defects of risks and gives 
credits for all improvements, and by 
following its suggestions the rates will 
be reduced, which is what the people 
want, and at the same time hazards 
will be lessened and the losses cut off, 
which alone can justify the companies 
in the reduction of rates. 














Declines to Change the Class. 





The Eastern Union declined the re- 
quest of the Maryland Association’ of 
Local Fire Insurance Agents that farm 
property in the State be transferred 
from the 15 to the 20 per cent. com- 
laission class. , 


New England Round-Up. 





The Round-up of the New England 
associations at Boston, February 14, 
proved a great success and has largely 
stimulated the interest of the organisa. | 
tions in that section. An increase of | 
250 members since the National Con- | 
vention at Atlanta, ig reported. | 








CLARENCE A. KROUSE & COMPANY 


GENERAL INSURANCE AGENTS 





Pennsylvania—New Jersey 
325 Walnut Street, Phiiadelphia, Pa. 


AND 


Haddonfield, New Jersey 


Representing the following companies for Philadelphia 


Lumber of N. Y. 
Peoples National 


EASTERN PENNSYLVANIA AND SOUTHERN NEW JERSEY 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 


Ben Franklin 
Central Union 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 


General Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 








LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CoO. 
VIRGINIA FIRE & MARINE INSURANCE CoO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 











The Pyrene Extinguisher 
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The Extinguisher 


THE PYRENE FIRE EXTINGUISHER, 
the device in whieh Pyrene is used, 
is a strongly-built double-acting pump. 
It throws a continuovs stream of 
Pyrene to a distance of thirty feet. 
The Extinguisher is designed for 
strength and ease of operation. 


Pyrene 


Pyrene is a combination of powerful 
gases, maintained in liquid form, with- 
out pressure, and absolutely void of 
moisture. When Pyrene ifiquid is sub- 
jected to a temperature of 200 deg. F. 
or over, it is immediateiy transformed 
into a heavy, dry, cohering, non- 
poisonous gas blanket. 


When the contents of one extinguisher 
is thrown on the fire 3,760 cubic feet 
of extinguishing gas are generated. 
The hotter the fire, the greater the 


expansion of gases. 


In its liquid state Pyrerie contains 
neither acid nor alkali. 


Pyrene liquid does not lose its strongth 
or deteriorate with age. 


Pyrene liquid will not freeze at a 
temperature of 60 deg. F. below zero. 


Length 14 in, Weight 5 Ibs. filled. 
Prices $6, $7 and $8, 


Write for information 


Pyrene Manufacturing Co., 1358 Broadway, New York City 








| DEPARTMENT GETTING READY 


LOOKING UP ADJUSTERS RECORDS. 








Supt. Emmet Asks Companies For Con- 
fidential Information in Connection 
With Licensing. 





Superintendent of Insurance W. T. 
Emmet has written to all companies 
operating in this State requesting con- 
fidential information concerning ad- 
justers, the information being desired 
in connection with the licensing of 
public adjusters under the new law. 
The letter follows: 

Dear Sir:—In view of the enactment 
of legislation giving the Insurance De- 
partment power to regulate the activi- 
ties of public adjusters of fire losses 
I should like to be put in possession 
of information concerning questionable 
transactions in the past on the part 
oi any individual or firm now engaged 
in the work of making such adjust- 
ments. 

The department intends to gather 
from every available source all infor- 
mation likely to throw light on this 
subject and believes that fire insurance 
companies must possess knowledge of 
the peculiar methods practiced by pub- 
lic adjusters, knowledge of an intimate 
and therefore of a valuable character. 
Your company must know in a general 
way the manner if not the extent in 
which you have been victims in the 
past, so that in giving this information 
you will be doing not only a public 
service but aiding in your own pro- 
tection. 

Will you, therefore, be so kind as to 
furnish us confidentially the names and 
addresses of persons in the business 
whose references should be scrutinized 
with special care; the phase or phases 
of activities on their part that demand 
most careful attention; the peculiar 
manner in which they operate, if they 
have pecularities, and any other infor- 
mation, suggestions or intimattions that 
might be of aid in breaking up the 
practices of which these mren as a class 
stand accused. 

The information, as I have said, will 
be treated confidentially, and in com- 
municating it you are at liberty to take 
any precautions that may suggest them- 
selves in order to avoid either liability 
or notoriety. The department is anx- 
ious to learn only the truth and infor- 
mation which you may furnish in any 
event will be used merely as a basis 
for further investigation and inquiry 
and will not be considered unless other- 
wise authorized by you the premises 
on which to take departmental action. 
Future co-operation along the same 
lines will also be appreciated. 

Respectfully yours, 
Superintendent of Insurance. 





ADVANCED TO PRESIDENCY. 





Paul Roberts Now Head of Western & 
Atlantic Fire—H. H. Rimington 
Secretary. 





Paul Roberts the former vice-presi- 
dent and treasurer of the Western & 
Atlantic Fire of Nashville, Tenn., is 
now president of the sturdy little Com- 
pany having been so elected at the 
late annual meeting. He is succeeded 
in his former offices by J. W. Handly 
who was advanced from the assistant 
secretaryship. H. H. Rimington, who 
has directed the underwriting policy 
of the Company for several years with 
noteworthy success, was chosen secre- 
tary, and will continue to look after 
the growing agency force. 





Mid-Year Conference at Chicago. 





The Executive Committee of the 
National Association has decided to 
hold the Mid-year Conference in 
Chicago on Wednesday and Thursday, 
April 23 and 24, at the time of the 
Western trip of President Southgate 
and Secretary Putnam. A large at- 
tendance is anticipated, as important 
matters are to be considered, 
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AMONG THE SPECIALS 





HUDSON COUINTY AGENTS. 





Sentiment Favors Leaving Number of 
Local Representatives to Indi- 
vidual Managerial Opinion. 





Sentiment among company head 
offices strongly favors the surrender by 
the New York Fire Insurance Ex- 
change of all jurisdiction over the 
number of agents that may be ap 
pointed in Hudson County, New Jersey, 
and leaving the matter to individual 
offices for such action as they may de- 
termine. The hope is expressed that 
the special committee of the Exchange 
to whom the matter was referred some- 
time ago will report to that end, and 
that the association will endorse the 
recommendation at its next meeting. 





Old-Time Jersey Agent Dead. 





Following a brief illness, E, H. Hol- 
comb, senior member of the long es- 
tablished Lambertville, N. J., agency of 
Holeomb and McCracken, died several 
days ago. He had been in business for 
many years and possessed to an un- 
usual degree the respect of his cus- 
tomers and of the insurance men. The 
pusiness of the agency will be con- 
tinued by Charles D. McCracken, son- 
in-law and former partner of Mr, Hol- 
comb. 





J. Will Taylor is the new insurance 
commissioner of Tennessee. 

W. W. Orebaugh, of Wichita, will 
hereafter cover Kansas, Nebraska and 
Oklahoma. 

James F. Stone, president of the 
American Union Fire has sailed for a 
tour of Europe. 

C. C. Clark, State agent in Wisconsin 
for the Sterling Fire of Indianapolis, 


has been made secretary of the Com- 
pany. 
A. S. Brumsbold, formerly with one 


ot the State mutuals has been appoint- 
ed special agent for the St. Paul F. & 
M. in North Dakota. 

Paul A. Wendland, Cook County, 
special agent for the Germania, will 
hereafter cover the same territory for 
the Home of New York. 

Robert Wechselberg, representing the 
Milwaukee Mechanics in lowa and 
Nebraska, goes to Indiana succeeding 
rank Fassohl who resigned. 

C. E, Conrad, formerly with the 
Columbia Fire of Omaha, will travel 
Nebraska in the interests of the farm 
department of the German-American. 

The Insurance Co. of the State of 
Pennsylvania has retired from Arkansas 
and reinsured its business in that 
State in the American Central Fire of 
St. Louis. 

Schuyler Harvey will travel Cook 
County for the Royal, sharing the 
territory with George H. Coleman who 
previously covered all of it. Mr. 
Harvey was chief examiner of the 
Cook County department. 

Joseph Y. Chapin, head of the old- 
time Chapin insurance agency at 
Ogdensburg, N. Y., died February 17, 
1913, aged 70 years. This agency was 
established by his father, David M. 
Chapin, some sixty years ago, and on 
his death, in 1879, the son succeeded 
to the agency. Joseph Y. Chapin was 
a graduate of Hamilton College, studiea 
law and was admitted to the bar. Be- 
cause of Mr. Chapin’s illness, E. J. 
Laucto became his partner in the 
ageney in 1907. 





The Columbia National Fire of De- 
troit, has applied for a license and will 
begin operations with $500,000 capitali- 
zation. 





Planning Flood Insurance. 





A system of rating for the proposed 
plan of flood insurance is being pre- 
pared by B. H. Wilson of Mt. Pleasant, 
Iowa. . 





RESTRICTING TO HOME STATE. / 
Inter-State Fire, of Birmingham, Re- 
insures All Outside Business With 
German, of Peoria. 

Having had a very satisfactory ex- 
perience in its home State, the Inter- 
State Fire, of Birmingham, will hereaf- 
ter restrict its activities to Alabama, and 
endeavor to very substantially increase 
its premium income in that territory. 
All outstanding liability of the Com- 
pany in Kentucky, Tennessee, Arkansas, 
Mississippi and Louisiana, was _ re- 
insured in the German Fire, of Peoria, 
Ill., as of February 28, the Inter-State 
retiring from the States named, 

In advising agents of the change, 
President B. H. Cooper, said in part: 

“There will be no change whatever in 
the policy of the Company in Alabama 
and we will in the future, as in the 
past, give to our agents all possible aid 
in taking care of their business, both as 
to lines and classes. 

“We wish to thank you, one and all 
for the volume of premiums given the 
Company in the past, and to ask your 
co-operation in building up, in the 
future a premium income, of which any 
company would be proud. 

“Since beginning business some three 
years ago, Alabama, our home State, 
has led all other States, both as to 
premiums and loss ratio, and it is our 
desire and in'‘ention, with the aid of 
our agents, to increase the premiums 
and, if possible, lower the losses. 

“These results cannot be obtained 
without the assistance of the agents, 
who are really the power behind the 
throne, and we confidently rely on you 
to aid us, by an increased business.” 

J. F. Stockdell, the former manager 
of the Company, is now associated 
with the Underwriters General Agency 
Company of New Orleans. 








WESTERN AUTO RATES DEFERRED 





Will Not Be Applied Until March 15— 
Wait a General Adjustment of 
Present Situation. 





It has been decided that the new 
automobile insurance rates will not be 
applied until March 15, in order to give 
an opportunity to adjust the situation 
to meet the new conditions. When the 
two eastern members of the Executive 
Committee of the Western Automobile 
Underwriters Association have been 
selected there will be a general con- 
ference. 

It is understood that the Lloyds rep- 
resentatives and Chicago agents writ- 
ing automobile insurance are preparing 
to co-operate with the Western confer- 
ence and to safeguard local interests as 
regards rates and commissions. 

An agreement has been prepared 
which has already been signed by the 
agents writing the bulk of the automo- 
bile business in Chicago, which now 
amounts to about $400,000 a year. It is 
to go into effect March 1, provided all 
the local interests sign the agreement 
by that date. 

The agreement provides rules cover- 
ing all forms other than those issued 
by the Chicago Board of Underwriters. 

The important changes from the 
present agreement are that the limita- 
tion of agents is made two instead of 
three, all features of automobile insur- 
ance are covered instead of only fire 
and theft, and the differentials: to 
Lloyds is made 5 per cent. instead of 
10 per cent. as heretofore. 





Kentucky Agents Get Hearing. 

Local fire insurance agents of Ken- 
tucky will have a hearing this month 
before the State Insurance Board on the 
order of the board requiring them to 
make detailed monthly statements of 
their business. The form would require 
the agents to supply a voluminous 
amount of details on each risk, and on 
the protest of the agents the board de- 
cided not to require the reports until 
after the objections of the agents had 
been heard. 











Capital Stock - 
Liabilities - - 
Special Reserve Fund 
Net Sur; lus - 


Total Assets 


Cc. E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


\’. L. Hoadley, President 


F. Hoadley, Asst. Sec’y. 


$1.000,000.00 
5,431,072.05 
300,000.00 
3,135 102.52 


$9,866,174.57 


C. W. Bailey, Seo’y. 





























ANTHONY, YOUNGER, CONVICTED. 





Notorious New York Broker Who 
Placed Business in Unauthorized 
Concerns in Toils. 





C. W. Anthory, the notorious New 
York insurance broker, who together 
with his father, Frank W. Anthony, 
was arrested at the instigation of the 
New York Insurance Department for 
fraululent practices in placing business 
in unauthorized concerns, was con- 
victed last week by the New York 
Court of Special Sessions and will be 
sentenced on February 28. 

It was through the efforts of Super- 
intendent of Insurance W. T. Emmet 
that the Anthouys came to grief. They 
operated in conjunction with a score or 
more of mutual concerns nearly all of 
which had the same offices in Phila- 
delphia. All kinds of practices wre 
resorted to, it is claimed, by both the 
New York and Pennsylvania insurance 
departments, the payment of claims be- 
ing among the least of the concerns of 
the Anthonys. 





Frank W. Anthony, is now under 
$1,500 bail, following an indictment in 
Kings County on a similar charge, 


brought by the New York Insurance De 
partment. Frank W. Anthony, the 
father, was recently arrested, extra- 
dicted and held by the Pennsylvania 
courts under $5,000 bail for embezzle- 
ment. This charge was brought by 
Special Deputy Commissioner of Insur- 
ance Thomas B. Donaldson of Pennsyl- 
vania, receiver of the Pennsylvania 
mutual fire insurance companies in 
which the Anthonys placed their insur- 
ance. 





COMMISSIONS CONTINUE. 








No Change in Schedule of Com- 
pensation to Agents in North 
Jersey. 

Contrary to an opinion that has 


gained currency in certain directions 
the Eastern Union at its recently held 
meeting did not authorize a change in 
the commission arrangement for North 
Jersey agents. What it did was to 
sanction an adjustment measure recom- 
mended by a special committee for 
dealing with a troublous situation. 


Caledonian In Alabama. 

Manager C. H. Post, of the Cale- 
donian of Scotland, having recently 
entered the Company in Alabama, has 
appointed the Arrant & Roberts Real 
Estate and Insurance Co. of Birming- 
ham, its agents for that progressive 
city. 


s. 


Fire Licensed Here. 





Urbaine 





The Urbaine Fire Insurance Com- 
pany of Paris, France, has been li- 
censed to transact the business of fire 


insurance in New York State. Fred 
S. James & Co., New York, are the} 
United States managers. { 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1913 
Cash Capital..... $1,000,000.00 
re 7 213,762.27 
Net Surplus 2,613,814.88 
Surplus for Policy 


Holders ....... 3,613,814.88 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - . 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 


The real strength of an ipsurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy 
R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W. HOWIE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











WESTERN ano ° 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 


H. H. RIMINGTON, Manager 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 
Vi * ia, T x aa ky, Al _™ 
— Indi neds wed Ciena 
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Stock Companies of New Jersey. 


Prems. Received. 


I, SOON ho Sic cccansccceeecet ew arngs 
Atlantic City, Atlantic City ............e00.. 
CM, SOON 6 cic bec ccwccceccce cece 


ES OS os apo aw ee cee se ee mele 
PR, DONE cos ce cwaewsoweeedees oeewen 


National F. & M., Dlizabeth .........06 esseee 


PE. SRE Co.cc wis ko os cnaseee ene vacens 
New Brunswick, New Brunswick ........... 
SE DOME 6 vigcev pr edecenweceae dines 
Seaboard, Atlante City 2... ccccsccsseces 

Standard, Trenton ............. 


$192,599.25 
36,954.99 
157,296.00 
19,092.77 
210,225.06 
33,767.95 
126,672.56 
45,453.28 
102,479.00 
6,553.11 
123,943.60 





$1,055,037.57 


Companies of Other States. 


Aetna, Connecticut 
PTICUEIEL, THO VOTE 66k oicic es oes ees cence 
NN TN os ao aa Gi eee BIE ee bse aie 
AVlemannia, Pennsylvania 
Alliance, Pennsylvania . 
American Central, Missouri .........scscs00% 
American Druggists, Ohio .............. wale 
RUOTEORR, TOUMBFEVATE 6.cc ccciccvacctsceces 
American Union, Pennsylvania .............. 
Arlington, District of Columbia .....: $e \eisiedate 
II, BHO BOO oes cdc es ccccesceees 
Boston, Massachusetts .........cccccce scenes 
Bucks County, Pennsylvania ................ 
Buffalo Commercial, New York ............. 
Buffalo German, New York .........0+eeee08 
Caledonian-American, New York ............ 
SN CR on Sk aed ke ae ee alne valu sleeeei 
RSCG, TOO POMBO 6c cccccviccderscews 
Central National, Iilinoig ............0.006.- 
Ba ee, eerrerere ee eee ee 
I I 5 hoc ee derewis casa pewa eeeinws 
Se: SURI 4c wes ealnnscbee wearew eer ede 
ee ee ot cad ccdces swomanes ae 
Se TER fag. 2 baie. Gre gne Gee ornare biaate a 
eC Sa ore ee 
Commercial, District of Columbia .......... 
Commercial Union, New York .............. 
Commonwealth, New York ...........0.000% 
Concordia, Wisconsin 
Connecticut, Connecticut .........ccccccccces 
Ee ere er ee 
NE NINO 5g age viele diproiaune 6-4-6.a00 40 om 
Detroit F. & M., Michigan .............c000. 
Detroit National, Michigan ..........0.s00.:. 
Se, PONE SUNY Kibiericace neineasewae 
Equitable F. & M., Rhode Island ........... 
NE SG. OS Sa eias Gil ete cela ee Alois & wb edna Bie 
Fidelity-Phenix, New York ............ .-e0.. 
Fire Association, Philadelphia .............. 
Fire, Northampton County, Pa, ............. 
Fireman’s Fund, California ........ 
Firemen’s, District of Columbia ............ 
First National, District of Columbia ....... : 
Franklin, District of Columbia .............. 
Franklin, Piiiladeipiia .... 2. ccc icc ccc ccc ces 
German Alliance, New York ................ 
German-American, New York ............... 
German-American, Pennsylvania ....... ; 
SP, EE, Sou Gabeaswboawee waa e. 
German, Wheeling ........ : 
Se. NOE RIE oo vis-t.ecaucdee sete ssnaen 
Girard F. & M., Pennsylvania ............... 
Cea UGeE, BOO TOPE no sccvcwovwccsvavsees 
See, DRONE TONE kno. wrcsese cc neues cccews 
Granite State, New Hampshire ........ 
SRUTCUIEL, BOOWE BOE sictcaseswervere ceseve 
Hamilton, New York ........ 
I PR NS ig aici layne daly hie 
PUP UUE CIOOLIOUE 65 cscs ccc eecreniveovs 
Home, New York .......... 
i a. owe atin ese de Wl 2 ley aca 
Humboldt, Penmeylivania .......cccccccccccee 
Inyperial, Colorado ........ 
Independence, Philadelphia 
Indiana Lumbermens, Indianapolis .... 
Insurance Co. of North America, Phila. 
Insurance Co. of State of Penna., Phila 
International, New York ............. 
Pe 2 ge eer 
Lumber Mutual, Massachusetts ....... 
Lumbermen’s Mutual, Ohio ........... 
Massachusetts F. & M., Massachusetts....... 
Mechanics’, Philadelphia ............02 cccccc 
Mechanics & Traders, Latonia .............. 
Merchants’, Now York ......ccccccoses 
Michigan Commercial, Lansing .............. 
pe ee | ae 
Millers’ National, Illinois ................... 
Milwaukee Mechanics’, Wisconsin ........... 
Minneapolis F. & M., Minneapolis ........... 





46,095.76 
22,168.25 


38,600.78 


1,955.88 
8,164.67 
69,881.09 
2,610.83 
10,611.60 
19,010.61 
980.05 
7,444.19 
7,739.99 
5,869.41 
7,728.62 


28,916.31 


10,127.98 
39,963.88 
$9,590.29 
109,208.48 
258,560.56 
24,218.21 
13,962.51 
1,164.48 
3.4094.45 
36,481.82 
32,282.82 
182,098.53 
186,445.00 
12,382.67 
99,455.14 
8,203.14 
847.40 
5,270.31 
62,725.18 
27,457.70 
379,091.61 
9 909.96 
10,296.56 
9,073.02 
161,095.94 
41,593.80 


7,992.86 
6,249.19 
79,718.41 
$25,027.08 
505,730.66 


800.05 


208 636.06 
108,262.46 
167,554.04 

1,204.75 





9,868.06 
16,087.72 
9,754.31 
18,378.42 

5,864.62 
11,947.28 


rr eor oe 
55,675.36 


PREMIUMS RECEIVED AND LOSSES INCURRED IN NEW JERS 


Losses Incurred. 


$61,798.63 
8,222.23 
71,070.00 
2,123.99 
69,258.45 
41,031.49 
54,333.72 
15,424.36 
27,833.94 
1,307.67 
56,456.19 


$408,860.67 


$133,970.11 
32,329.17 
16,917.34 
38,157.47 
12,216.84 
25,148.40 
3,537.37 
14,203.88 
22,166.95 
2,121.51 
3,031.57 
40,515.82 
647.04 
9,937.62 
15,713.84 
517.36 
11,754.66 
2,520.36 
4,478.23 
4,881.54 
21,400.47 
27,609.45 
17,902.20 
29.00 
9,282.15 
28,558.82 
6,659.24 
23,864.05 
39,633.90 
73,903.22 
98,272.31 
13,491.65 
4,769.15 
4.15 
76.57 
11,661.37 
24,071.34 
100,783.75 
103,903.05 
442.06 
51,036.12 


Nowa 
> mt GO O1 Go bo SO SO OD OY OO 


_ 


5,579.07 
48,067.60 
278,460.33 
299,888.88 
2,326.88 
42,262.30 


4,001.94 
101,152.21 
81,787.07 
102,915.18 
10.00 
5,006.40 
15,009.16 
25,368.90 
6,778.55 
13,304.27 
,oD7.74 
11,998.86 
2,813.99 
3,765.40 
25,279.55 


TR 420.21 





EY FOR 1912 


Prems. Received. 


Losses Incurred. 








Nassau-Dutchess, New York ........++.....- 19,884.79 14,947.20 
National-Ben Franklin, Pennsylvania ........ 57,086.80 31,051.40 
National Brewers, Illinois ..............see. 1,986.06 25.25 
er ee err es Pere 178,718.19 87,663.98 
National Lumber, New York ............-06. 10,415.02 14,510.95 
National Union, Pennsylvania .............. 113,243.00 86,346.07 
New Hampshire, Manchester ................ 108,087.95 56,716.49 
PI, TU TE i ho ri kndesavdadeeroccance 176,646.18 78,830.74 
North British & Mercantile, New York....... 34,080.24 20,837.53 
a oe ere 34,005.24 16,418.77 
De UR. TO FONE in 6 ce Ca cowecce octave 130,834.03 77,177.21 
Northwestern National, Wisconsin .......... 28,350,11 13,029.75 
Ce UO, 20 BE ig 6 50-5. c:c wiwa'e eave eens 17,127.41 6,531.17 
Old Colony, Massachusetts ...........2...00. 15,643.49 8,532.45 
CRE, TRRIIRN i ooo oc5 occ csereccvens 26,561.87 19,893.28 
Pe, SU OE Bb o.nien 06.5 6s0dsb0e eda seb ee 21,634.02 21,825.94 
ee ee er ee ee 13,918.24 7,522.29 
Pennsylvania, Philadelphia .................. 146,124.99 109,085.36 
Pennsylvania Lumbermen’s, Philadelphia..... 29,901.01 16,609.37 
Peoples National, Philadelphia .............. 31,020.80 29,725.34 
a SR es ere 112,752.87 89,846.31 
Pitteburgh, Penneylvania .......ccccccsscece 10.316.04 6,245.14 
Providence-Washington, Rhode Island........ 85.551.11 42,095.66 
Prudential, New Hampshire ................ 11,171.91 4,734.80 
SE Ss Cw sews eee eae at Cees 111,010.34 83,745.12 
I, AN oie cc de ne-casucee Sekene 26,113.30 11,626.90 
Rhode Island, Rhode Island ................. 31,607.74 13,384.90 
po eo ee eee oa 13,077.26 6,885.89 
A a 37.724.89 24,333.25 
Southern States, Birmingham ............... 3,095.92 1,500.00 
Springfield F. & M., Massachusetts ......... 169.293.89 134,496.62 
St. Paul F. & Bi. MMMMeats 2... .ccccs sewer 91,594.97 54,134.53 
BtamGerG, Comme o.oo c cove cccccccsccscee 20,380.25 12,274.05 
PE POD. Ja... cc eaus nebew hens eaeges 10,233.67 1,310.94 
TG, THO FONE osc scscassccsssesciees 58,002.31 37,933.56 
es ES, oi cc cg tcds acess a oecene 26,255.80 11,000.08 
Toembomin, PORMEPIVERIR. ... a... cccccvcesccscs 49,731.71 43,400.24 
es I ios 4s nie oe ne ea ge Vee ON eC 6,877.73 1,401.92 
United Firemens, Pennsylvania ............. 14,829.01 8,003.33 
United Btates, Now TOI ....ccccicccvcecess 33,923.89 17,227.43 
EE MEE 5.6 ccs din cwddadntene sune’d 6,209.68 2,767.39 
FU ME a vce dak.sonyehbewe ss 134,148.91 67,217.55 
Wester, PORROVIVEDEE  .o.6cccccccccccecsvoes 3,709.27 13,748.88 
Williamsburg City, New York ...........e00- 81,386.82 36,260.71 
NE. G.ekee en ueeces anh bate en eee ewe *$6,825,689.07 *$4,103,023.81 
Foreign Companies U. S. Branches. 
Aachen & Munich, Aix-la-Chappelle .......... $51,581.59 $27,111.33 
Pe, THE ns6s co ccncsecbepeeeeieesucw uss 70,804.90 22,289.18 
MR. ..i0 li vchacieaseracetemes das 70,451.95 54,505.87 
British American, Canada .........606 -ssee. 23,149.59 11,236.91 
RPI, BEUMUED cos c cies cudccccecetcceses 38,982.19 20,427.00 
rrr eee 46,429.75 27,418.94 
So ap er eer ee 11,918.55 4,852.00 
I SU nce ad cucwabeeeeee- ceueen 48,538.14 24,626.78 
Commoercindg Uniom, Ting. ......cccsscccccsecss 136,571.30 98,257.33 
*Fire Reassurance, France ...........+-..4.. 37,933.46 16,655.06 
Pi, UN ons ok cecacemeddewne ee 7,783.01 5,606.15 
EE, SEES. Fo deedivecuycuivenckanneeaene 15,734.46 12,256.53 
Hamburg-Bremen, Germany ................. 75,300.38 48,765.61 
SE, ME cri rch aries ciecincielilacéanedoaws 119,204.48 73,444.68 
Law Union & Rock, England .............. 4,150.89 16,992.95 
és Se ah AE i EL, a. d:s 0 ono bic he 06sanieeree ee 471,852.31 205,949.94 
London Assurance, London ............-..066 90,072.49 40,770.88 
London and Lancashire, England .......... 54,018.82 38,550.20 
PROOTE, GOD 65k scccnvcevanwee svoeer 21,687.29 6,960.00 
TNE, SRN  o.sisics es wtcdcwece keweneee 73,548.25 211,268.89 
PI EE hk ei os dd os. Se wccdeewioncen 18,157.65 6,033.51 
Nord-Deutsche, Germany ..........cccecceeee 15,495.31 8,983.09 
North British & Mercantile, London ......... 230,193.77 117,910.14 
POTN, SNE - ack cans wcde rsa cdaie meowes 153,557.84 139,166.05 
CPP, SUE. oo ceed eiwenwecdcdsnbcwews 32,283.09 12,851.20 
Norwich Union, England ............0..-008 62,849.13 33,558.33 
i rrr eee 40,854.60 29,287.13 
es NE fo. 6 6 o8d Reb eweshee ee oes abe 13,925.99 3,640.30 
PE, DD ote Wsndasede sans oaGe0eenah 94,224.82 65,928.89 
Prussian National, Germany .............+.- 35,746.06 17,751.18 
PR. SE 5 haa haved ute aneat ee nase 177,991.11 141,733.39 
ee eee eee 205.810.89 115,596.44 
Royal Exchange, England ...........0+ sseeee 59,812.78 33,343.94 
IN, TENE: cd twisccncswennee «xé-sibc 119,204.48 73,445.68 
Scottish Union & National, Edinburgh....... 134,693.11 57,935.72 
"lenndia, Ghocldtetm ....i.cccccccvsese cscces 44,337.27 19,040.89 
*South German, Germany .......cccces seveee 24,346.28 25,453.35 
BN IR Biko vn hid 9: 4ucd cs aeccion ae bea we 4,428.58 3,043.32 
IN MUR cco 5 act Sarasa ak sg eases cde oes ch ic ed 139,770.03 115,198.02 
SN so cnccsscanedenGnoe wcawes 25,669.78 16,264.21 
Swine. National, BWiee .6ccsccceccsceve coveve 50,993.14 22,815.23 
SD weaudescseecensoeweeawes wakes 36,025.81 27,935.49 
CONE i deeds 6ncds tin eekweeete eeenbs 18,651,61 3,676.64 
SU nion-P remix, MAGrid ..cicccsccevecs ceecee 46,438.66 28,676.51 
PURO UNE 5 ic ck.cccubcwevenks ee 33,861.44 7,690.58 
A ere Peer er ee 29,730.62 18,786.10 
WL, SUN, 4064644060 0d eeesneenses cate 14,819.02 3,289.79 
DOE 4:6 kes Se eaeanienntes cent aeeye tie *$3,533,385.75 *$2,117,081.35 
*Reinsurance only. ‘ 
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MADE AGENCY SUPERINTENDENT. 





W. E. Jones, State Agent of Security, 
Gets Important Promotion to 
Home Office. 





W. E. Jones, State agent of the Se- 
curity of New Haven for Ohio, West 
Virginia, Kentucky and Tennessee, has 
been appointed superintendent of agen- 
cies and will assume his duties at the 
home Office about March 15. He has 
been in the field for the Security since 
1903, and for five years before that 
time was special agent in Ohio for the 
Columbia of Dayton. The promotion of 
Mr. Jones will cause a rearrangement 
of the Company’s field force, and 
changes will probably soon be made. 





POTOMAC FIRE REINSURES. 





Globe and Rutgers Takes Over Busi- 
ness—General Accident May 
Strengthen Company. 





The Globe and Rutgers Fire has 
taken over the entire outstanding busi- 
ness of the Potomac Insurance Co. of 
Washington. It is stated that the pur- 
pose is to strengthen the financial af- 
fairs of the Potomac, the majority con- 
trol of which is owned by the General 
Accident. 





Local Boards Joining Agency Associa- 
tions. 





Upward of fifty local boards are now 
affiliated with the State and National 
associations of Local Fire Insurance 
Agents, Among the recent accessions 
are the following: Lawrence, Lowell, 
Pittsfield, Mass.; Manchester, N. H.; 
Norwich, Conn.; Altoona, Pa.; Kansas 
City, Mo.; Galesburg, III. 





New Offices for Yorkshire Fire. 





Commodious and attractive quarters 
at 80 Maiden Lane this city, have been 
secured by the United States branch 
of the Yorkshire: Insurance Company 
of England. The offices adjoin those 
newly taken by Frank & Du Boise, 
the Company’s United States managers 
for their private affairs, and _ will 
greatly facilitate the transaction of the 
Company’s business. 





The Standard Fire, of Hartford, has 
ppointed George M. McCoy and Sons, 
its managers for Greater Boston. 





NEW JERSEY LEGISLATION. 





Though Several Bills Affecting In- 
surance Have Been Presented, 
None Has Passed. 





As was confidently expected would be 
the case, a number of bills seeking to 
regulate the conduct of the fire insur. 
ance business in .New Jersey were 
offered in the different houses of the 
Legislature shortly after the session 
convened. Though several of the 
measures have passed to second read- 
ings, none, so far as we can learn, has 
been enacted into law, though it is a 
fair assumption that certain wil! 
eventually attain that end. What the 
fire insurance business in New Jersey 
needs just now is a good tonic to make 
it palatable to companies and agents 
alike. The numerous severe losses 
that were a feature of 1912 promise 
to be equally so during the present 
year of grace. 





Western Tour of President Southgate. 

Arrangements have been completed 
by Secretary Giberson of the Illinois 
Association, for the tour through the 
Western States of President James H 
Southgate of the National Association. 
It is anticipated that this trip, and the 
meeting with the agents of various 
states, will assist materially in the for- 
ward movement now on foot for in- 
creased membership. The schedule of 
dates is as follows: 

Louisville, Ky., April 10; Cincinna‘i 
O., April 11; Indianapolis, Ind., April 
12; St. Louis, Mo., April 14; Peoria, IIl., 
April 15; Kansas City, Mo., April 16: 
Omaha, Neb., April 17; Des Moines, 
a., April 18; Minneapolis, Minn.. April 
21; Milwaukee, Wis., April 22; Chicago, 
Ii, April 23-24; Detroit, Mich., Apri! 
26; Toledo, O., April 28; Cleveland, O 
April 29. 

President Southgate will be 
panied on this trip by Secretary Henr‘ 


THE EASTERN VUNDERWRITER 





accom: | 


H. Putnam of the National Association. | 





Two measures regulating reciproca’ 
underwriters organizations are now 
before the Massachusetts legislature 
The bill seemingly favored bv the law 


makers is that prepared by Insurance | 
Commissioner Hardison, which is not} 


so rigid in its requirements as the 
measure drawn up by the Massachu- 
setts Association of Local Fire Insur- 
ance Agents. 





Minding Tietaws in 


New Jersey for 1912 


Prems. ore od. Losses Incurred. 


American, Now Jerey 2... .ccccocecscvccesens as )6=3—té<‘<‘;*”:*«~é« a ee 
Columbia, Jersey City .....-.cccccccsesccecs 14,3: B74 6,728.42 
PI POE GIF 6 oe ketenes oceesidsnees 13,220.35 12,623.37 
FEE ce: DUNE 5 be swinacn ceded eaeseenes 4,333.12 660.00 
RE: CE ek kutA a dakas wena ewNe ees 7,216.74 599.31 
ARSE, FOIE oo 0 0.60. 008595066606 :00.0% 5,780.33 2,004.39 
American & Foreign Marine, New York...... 3,803.46 1,275.14 
TL, TRE ho iin 8 he 0 00 ce sc resasteedceses 39,546.52 21,870.94 
oo RD , eeerrrrrr rr rr TT reer 9,400.94 7,187.23 
Fidelity-Pheniz, New York ....cscecccssscees 2,512.69 7,487.23 
Fireman’s Fund, California ........cccsceees 11,550.11 2,531.98 
Giomm Delis, GEORG. FREE .ccccccccscccccecess 2,849.92 292.06 
| eer eer 32,107.01 13,800.68 
PONG BOO OEE havc e iv secre Sanwesesediesses 13,481.32 6,864.35 
Ins. Co. of North America, Phila. ............ 44,029.70 19,962.28 
Ins. Co. of State of Penna., Phila. .......... 2,521.19 120.38 
a BD ibs cb ARE Wei er wese eee ercaces __-., ee ores 
Massachusetts F, & M., Boston .............. 4,375.18 409.20 
eee ere 2,824.28 1,167.12 
CR, TP hob no 60605500652 cesdeceess 2,963.45 41.22 
Providence-Washington, Rhode Island........ 18,706.93 1,090.26 
Cet, TRON TON 6 ssa daca cbnscsscae meaaen 39,432.68 25,367.92 
St Peel F. & Wi; BEMOROO: 6 o.ncck ccc cscs 31,645.20 17,958.37 
British & Foreign Marine, England .......... 9,605.28 5,434.99 
Commercial Union, England ...............:. 468.03 521.61 
Se ae ere re trey eee ee ae - # £- eee 
Ss, Oe Eis A Ey SI a 65s wind i400 2 090 24,176.00 19,892.04 
London and Lancashire, Liverpool .......... 984.66 onan 
SE SIO ob iin 80 45:00:0.45.4000000.05% 6,094.45 554.29 
Oe Rares ee errr re eo ere 56,501.34 32,985.00 
EN ID G0 ona oe 08 019000600 06S e 050% _:, ae ser 
OE, TN 65.5 6k do 6ae cictaeweteatsrnwess 29,282.28 6.0834 
Royal Exchange, England ......-..cccessseee 8,389.86 2,722.31 
A, SE cab oxweusnaveeratvanekbespwas 1,417.26 1,396.17 
Union Satine, TAVGIGUG 2 occcscccccscccesss 3,458.64 1,499.85 
NE oe 409:4006450.0000400 pes esa CCS eueUNee *$449, 693. *$299, 131.52 





















HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Brtroit National Fire 
Iusurauce On. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE COMPANY, established 
1854 when that Company was absorbed d by the AMERICAN UNION FIRE INSURANCE COMPANY 








THE PITTSBURGH FIRE INSURANCE COMPANY | 


Established 1851 Of PITTSBURGH, PENNA. 


- THE GERMAN FIRE INSURANCE COMPANY 


Established 1867 Of WHEELING W. VA. 


EASTERN DEPARTMENT 


Manhattan Life Building, Philadelphia, Penna. 
The well established record of this office for promptness and fairness will be maintained, and our 
facilities are be tte r now now than ever before. 


FRANK € Cc. . STURTEVANT, Manager 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
STATEMENT, JANUARY Ist, 1912 


LIABILITIES 
Ce isc edsendidanienssecsans ..$1,000,000.00 
Reserve for Re-Insurance.:.......... ‘ . 7,212,863.55 
Reserve for Outstanding Losses.................. 644,600.66 
Special Reserve for all Contingent Liabilities. ... 350,000.00 


2,630,276.06 


. $11,837.740.27 
G. H. TRYON, Secretary 


calves aahadecaneneneseeses seccsoiaes 


ee Fei civinnenrcendsevenncaccs 
JAMES NICHOLS, President H. A. SMITH, Vice- Pre side nt 
Assistant Secretaries 
F. D. LAYTON . T. MAXWELL Cc. 8. LANGDON 








SURPLUS TO POLICYHOLDERS $3,630,276.06 
INSURANCE Co., 


THE YORKSHIRE YS oP tone excuse 


Is now entered for Agency Business in New York, Massachusetts, Ohio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
ESTABLISHED 1824 
The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore repre- 
sented in the United States. 
Ample funds have been furnished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U. S. Managers ERNEST B. BOYD, Underwriting Mgr, 
Oo. E. LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U. 8S. Trustee, 52 


Ltd. 


Wall Street 














Calumet Insurance Company 
CHICAGO 








T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET $3 $3 33 $3 $3 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 


NEW YORK 

















N 


UNDERWRITER February 27, 1913. 














REPORT ON INGENDIARISM 


Makes Suggestions for Remedying Con- 
dition and Takes Issue With Fire 


Commissioner Johnson. 


The Committee on Fire Prevention 
and Insurance of the Merchants Asso- 
ciation of New York, has made a re- 


port on incendiarism in which it points 
out some steps that might be taken to 


check the evil and at the same time 
it criticizes the stand taken by Fire 
Commissioner Johnson of New York 


who laid the blame for arson on the 


fire insurance companies. The com- 
mittee says concerning Mr. Johnson’s 
report: 


“The report on incendiarism is open 
to criticism in certain respects as, for 
example, wherein it condemns as ap- 
plying to insurance methods generally 
certain conditicns which may te broad- 
ly stated to affect only the insurance 
of household furniture; and it errs in 
asserting that certain foreign practice 
is general whereas it evidently exists 
only to a limited extent. While the 
methods of some companies in accept- 
ing insurance on household furniture 
are justly subject to criticism and 
should be condemned, unqualified con- 
demnation of the methods of insurance 


companies in New York in accepting 
insurance on household furniture does 
not seem to be justified; for there are 
evidently many companies which ap- 
pear to exercise as much reasonable 
care in the acceptance of household 
furniture lines (short of making a gen- 


eral practice of actually inspecting such 

















property) as they do in insuring mer- 
cantile and manufacturing risks. 
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rights under the conditions of the standard 
form of policy are not prejudiced. 

(c) In cases of onl policies on household 
furniture in tenements, low-rent flats and 
dwellings, and on petty retail stocks the insur- 
ance companies ought, your committee believes, 
to refuse, as a general rule, to waive that con- 
dition of the standard form of policy—lines 11, 
12 and 13—which renders the policy null and 
void if the insured has obtained any other in- 
surance on the property; and the insurance 
companies should as a whole, exercise more 
care (in issuing policies on such property) in 
the character and means of the 
ir gauging the approximate 

1 nce should be granted. 
v that the insertion 
g mercantile and manu- 
a clause somewhat analogous 
’ Clause which is in use in 
»s and has frequently been upheld by 

would have an important influence 
izing incendiarism in mercantile and 
ing risks; for it is a fact that sus- 
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picious s and suspicious claims are frequent- 
ly associat ed with the « iseope arance of inven- 
tories and books of account The clause reads 








as foll 


ows: 
Iron Safe Clause. 
“Warranty to keep books and inventories and 
to. pr rduce them in case of loss. 
covenant and 


1e «foll 


warranty 1s 





he assured will take a complete 
ventory of st ock on hand at least 
ach calendar year, and unl less such in- 
been taken 1 sIve calendar 
ynths prior to the dat y one shall 
be taken in detail wit ys of issu- 
ance of this policy, or this poli cy shall be null 
and void from such date, and upon demand of | 
. unearned premium from such 
turned. 



















will keep a set of 
and ] ly 








is clause and 
isew. 


such books 


st preces di ng in- 
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the Superintendent of 


should be licensed by 
See your 


Insurance of the State of New York. 
committee’s recommendation (a). 

IV.—“Rigid inventory of stock in all cases 
and notice of substantial decrease served on 
companies by applicant under penalty of policy 
becoming void. Prohibition of reduction of 
stock below certain percentage (say, 25 per 
cent.) without notification to companies.’ 

This is impracticable as a trade proposition. 

V.—“Assured having more than three fires, 
after which insurance was collected, to be 
compelled to obtain certificate of character from 
Fire Marshal, showing assured to be without 
suspicion.” 

See your committee’s recommendation (b). 

Prior Inspections. 

VI.—“Rigid prior inspection of all property 
in accordance with foreign system of proposal 
forms. (This is included in Clause 1, but needs 
specific emphasis.)’ 

It would be a serious inconvenience to mer- 
chants, manufacturers, bankers and others to 


“The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 


require that no policy be issued on manufac- WM. B. CLARK, President 
turing and mercantile risks until after inspec- 
ion. Such requirement would, for instance, Vice-Presidents, 


render impossible the present practice whereby Henry E. REES A. N. WILLIAMS 
merchandise in storage warehouses is pledged i 
to banks who simultaneously demand and re- Secretary, 

(Continued on page 18.) E. J. SLOAN 
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INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 
Pacific Department: 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 


BRITISH AMERICA 
~ ASSURANCE CO. 


The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 

















AGENCIES 
INCORPORATED 1833 | 178 Devonshire ret, gaton. Mage. 
- On oc. u ng, cago, 
Head Office: Toronto, Canada | 1300 Traction Building, mane Ee 


ciscn 
8 Wast 


n 
Utica Fire Alarm Telegrap BG, 
tica, N. Y. 


The Northern Electric & Mig. nie td. 
real, Can. 


January 1, 1913 
$1,746,624.71 
701,543 82 





Surplus in U.8.. 
' u General Fire Appliances Co., 
ohannesburg, South Africa 
Colonial Trading Co., Ancon 
Canal Zone, Panama 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 


W. B. MEIKLE, Gen, Manager 











Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








FIRE ASSOCIATION paradeventa 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual _@ 
Cash Capital $750,000 Assets $8,989, 219.63 5 


E. C. IRWIN, President H, CONDERMAN, Vice-President ¢ 
x GARRIGUES. Sec. and Treas. 
R. BD hKe Jr., Asst. Sec. and Treas. 
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INSURANCE COMPANY 
OF HAMBURG, GERMANY 
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STATEMENT JANUARY I, 1913 
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UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 


J. H. LENEHAN, United States Manager 
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CASUALTY AND 


SURETY HAPPENINGS 








ILLINOIS SURETY’S GONDITION 


RESULTS OF EXAMINATION SHOWN 








Surplus Now Only $50,318 After $50,- 
000 Had Been Paid in—Report by 
Three Departments. 





According to the report on the ex- 
amination of the condition of the 
illinois Surety Co. made by the insur- 
ance departments of New York, IIli- 
nois and Michigan, that company had 
a net surplus on December 31 last of 
only $50,318.86 after having paid in 
$50,000 additional surplus on December 
30, when the stock was increased from 
$250,000 to $500,000, so that the net 
surplus before the capital increase 
was, according to the examiners, only 
$318.86. The report in part follows: 

On December 31, 1911, the company 
reported a surplus of $90,229.89. The 
surplus on December 31, 1912, is found 
to be $50,318.86, or a decrease during 
the year of $39,911.03. On December 
30, 1912, the stockholders of the com- 
pany paid in to surplus $50,000, so that 
the actual loss to the company amount- 
ed to $89,911.03. The decrease in sur- 
plus igs accounted for as follows: 

UNDERWRITING. 
Underwriting in- 
come earned 
Less underwriting 
losses and ex- 

ae 373,249.25 


290 027.66 


Loss from Underwriting $33,222.59 
INVESTMENTS. 
[nvestment in- 
come earned . $15,746.83 
Investment losses 


and expenses 2,435.32 








Gain from investments 


$69,911.03 





Net loss 
Surplus paid in 
Dividends to 

stockholders 


$50,000.00 


20,000.00 


Gain 30,000.00 


Net loss in surplus dur- 
Me SOGe wkécwach nen $39,911.03 
The officials of the company had 

taken the position that only claims 
upon which they believed a loss would 
oceur should be included in its sched- 
ule of unpaid claims. That the judg- 
ment of the company officials has been 
erroneous in some instances was shown 
by completing the schedule of outstand- 
ing claims for December 31, 1911. A 
number of claims unreported on that 
date as outstanding have resulted in 
losses. The only experience reported 
by the company which can be used as 
a basis for showing a comparison of 
payments to esiimates is the schedule, 
completed by the examiners, of the 
outstanding claims as.of December 31, 
1911. On that date the company re 
ported an estimate on outstanding 
claims of $53,600.39. During 1912 the 
losses paid on these claims amounted 
to $58,568.19, and we estimate the 
amount to be paid on the balance of 
the claims to be $56,201.51, showing 
that the claims were underestimated 
$61,170.31. 

The ledger of the company showed 
its unearned premium liability on pol- 
icies in force on December 31, 1912, 
to be $209,142.61. The method of the 
company in computing the unearned 
premiums, has heen to deduct from the 
premiums in force on each individual 
policy the earned portion, the result 
being the unearned premium. However, 
we found that the percentage used in 
computing the earned portion of the 
premium was incorrect. In order to 
ascertain the premiums in force by 
terms, we listed the same from the pre- 
mium registers and bonds themselves. 
As a result we found the reserve com- 
puted according to the provisions of 








the annual statement blank to be $208,- 
283.98, or a decrease of $858.63 from 
the reserve computed by the company. 
The system used by the company 
should be simplified and we recommend 
that a proper method of keeping the 
premiums in force be adopted and ap- 
propriate books maintained. 

The Illinois Surety Company was in- 
corporated on April 13, 1905, under the 
laws of the State of Illinois, with a 
capital stock of $250,000 and a paid in 
surplus of $50,000. On December 30, 
1912, the capital of the company was 
increased $250,000 and $50,000 addi- 
tional paid in to surplus, making a 
total capital of $500,000 and the total 
paid in surplus $100,000. The increase 
in capital in December, 1912, and the 
amount paid in to surplus were veri- 
fied by the Illinois Insurance Depart- 
ment. Under its charter, the company 
is authorized to transact the business 
of fidelity and surety insurance, and 
transacts business in twenty-seven 
States, the District of Columbia and 
the Panama Canal Zone. 





SUPERINTENDENT OF AGENTS. 


H. S. Bean, a Successful Business Get- 
ter, Joins Staff of New England 
Casualty, 


That the personal accident and health 
business of the New England Casualty 
Company, of Boston, will show rapid 
and healthy development from now on, 
is guaranteed through the appointment 
of Horace S. Bean as superintendent 
of the department. 

As manager in ‘New England for the 
United States Health and Accident 
Company, of Michigan, Mr. Bean made 
a great record as a producer, and his 
reputation for clean dealing is equally 
high. 





Albert J. Hopkins, president of the 
Illinois Surety Co. is one of the candi- 
dates being voted upon for United 
States Senator in the Illinois legisla- 
ture to fill the unexpired term of Lor- 
imer who was expelled. 


HIGH JINKS OF CASUALTY MEN 


ANNUAL BANQUET A BIG SUCCESS. 


Casualty and Surety Club Surpasses 
Itself in Menu and Entertainment— 
Armstrong New President. 





The annual wanquet of the Casualty 
and Surety Club of New York, which 
was held at the Martinique Hotel last 


Friday evening, proved to be one of 
the most successful if not the most 
successful affair that the popular or- 


ganization has ever held. The club is 
composed of officers, manager, depart- 
ment heads, general agents and others 
engaged in casualty and surety lines, 
members being enrolled from any- 
where in the country, although the 
majority are located in the. metropoli- 
tan district of New York. 

The activities of the club are wholly 
social and the dinners and outings 
have been famous for the royal good 
times provided. No after-dinner speak- 
ing is permitted at the annual ban- 
quets, the attractions in addition to 
the very complete and tempting menu 
and the good fellowship, both of which 
have proved important features of the 
clubs gatherings, being in the form of 
novel entertainment specialities. 

About 150 gathered about the tables 
at the Martinioue Friday evening and 
the fun grew in volume and inten 
sity until midnight. When the cigars 
were lighted the diners drew up 
around a cleared space in the center 
of the banquet room and Bayard P. 
Holmes of the entertainment commit- 
tee introduced the galaxy of stars that 
made up the cabaret and vaudeville 
features of the program. 

There were artists from Spain, China, 
3roadway and it was the opinion of 
cosmopolities present that one feature 
was not to be equaled this side of Port 
Said. Toward the latter part of the 
evening there was a preponderance of 


white heads clustered around the en- 
trance to the dressing room—to con- 
gratulate the artists. 

The only “home talent” on the pro- 


song by S. W. Wilkinson, 
manager of the burglary department of 
the Maryland Casualty Co. This proved 
to be one of the hits of the evening 
and Mr. Wilkinson received a big 


fram was a 
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Fidelity and Deposit Co. QE MARYLAND 


EDWIN WARFIELD, President 
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Surplus to Policy-holders 
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“hand” for his clever skit. The verses 
each of which touched off some one in 
the business are reproduced on page 10 
of this issue. 

New officers were elected for the year 
as follows: 

David W. 
Armstrong 


Armstrong, Jr., president, 
Agency; William C. Mul- 
vey, first vice-president, Maryland Cas 
ualty Co.; Bayard P. Holmes, second 
vice-president, Hooper-Holmes Informa- 


tion Bureau; Alfred J. Hodson, secre- 
tary, Aetna Accident Liability Co.; A. 
U. Quint, treasurer, National Surety 


Company. 

Executive Committee 
Quackenbush, Ocean 
antee Co.; Edward G. Griffith, Fidelity 
& Casualty Co.; J. C. French, New 
York Plate Glass Ins. Co.; -Curtiss C. 
Gardiner, Hartford Steam Boiler Co. 


Edward B. 
Accident & Guar- 


GREAT EASTERN WINS IN SUIT. 





Burglary Case Invoiving $10,000 De. 
cided in Favor of Company on Evi- 
dence of Fraudulent Claim 





The Great has 
won an important suit brought against 
it by the insured under a $10,000 burg- 


Eastern Casualty Co, 


lary policy, in which the court held 
that an attempt to defraud in making 
a claim relieved the company from 


liability. 
The action was brought 
Brill Company, manufacturers of 
ladies’ dresses at 18 West 21st street, 
this city, to recover upon a policy is- 
sued in the sum of $10,000 by the 
Great Eastern Casualty Company. The 
assured claimed that the burglary took 
place some time between the night of 
April 29, 1911, and the morning of May 
1, 1911. They immediately notified the 
police and the insurance company of 
the alleged burglary and when the 
representative of the company reached 
the premises he shown some 
broken locks and other evidence, such 
as piece goods and wrappers, lying 


by the Abe 


was 


about to indicate that a burglary had 
been committed. The assured then 
also stated that the loss would be 
total under the policy The assured, 


however, after certain preliminary ex- 
aminations made by the insurance 
company, reduced its claim to $4,202.39 
and filed a sworn proof of loss in that 


sum. An examination of the assured’s 
books and accounts showed that the 
loss, if any, could not have exceeded 
the sum of $301 The claim was con- 


j} tested and the assured brought suit tu 


| recover the sum of $4,202.39. 
trial 


Upon th: completed. the 


| 

| just 
| judge 

| 


charged the jury that if the 
| plaintiff sustained a loss by burglary 
| but attempted to cheat and defraud 


| the company by endeavoring to obtain 
|from it a larger sum than any 
| might have sustained or if the plaintiff 
| failed to that there was a 
| burglary, then their verdict must be 


loss if 


establish 


|for the defendant The jury, after a 
four days’ trial and a comparatively 
short deliberation, found a verdict i: 


Joseph L, Prager was the attorney for 
the defendant, the Great Eastern 
ualty 


| 

| 

[favor of the insurance company 
} ‘ 
| Cas 
| 


Company 





| G. A. Brainerd Elected President. 
Following the resignation of Richard 

| H. Thompson of the Maryland Casualty 
:s president of the Burglary Insurance 
Underwriters Association, George \ 


Brainerd, of the Ocean Accident has 
been elected president A. U. Quint of 
the National Surety was elected first 


| vice-president succeeding Mr. Brainerd 





CHARLES W. FOULKE 


S. E. Cor. Walnut and Fourth Sts. 
PHILADELPHIA 





Claims Investigated and Adjusted for 
Insurance Companies and Corporations 
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COMMISSION MEN'S BONDS | 


TOWNER EXPOSES THEIR STAND. 


False Information in Their Circular— 
Merchants Bonds Already Rated by 
Towner Bureau. 

When bills introduced in the 
New York 
lating that bonds be required of com- 


were 
Legislature recently siipu- | 
mission merchants, the National League | 
of Commission Merchants sent broad- 
cast a circular containing some fant2s- 
tic misinformation concerning the con- 
sequences of the bill, citing that the 
companies for 
$10,000 of this 


charges of the surety 
bond of 


from $100 to $200 per 


supplying a 
nature would be 
annum and also saying that cash 
security for the full amount would be 
R. H. Towner, 
Bureau, 


required in every case. 
head of the Towner Rating 
punctures these statements of the com 
following letter. 
1913. 
Editor of The Eastern Underwriter, 
105 William Street, N, Y. City. 
Gentlemen 
Ever since the appearance of the 
Commission Mercliants circular, to 
which your issue of February 20 refers, 
surety men have been wondering where 
the commission merchants got their ex- 
traordinary fig as the. probable 
premium charg which 


mission men in the 


February 20, 


t 





Oo 





and security 


es 
would be required orn commission mer- 





chants bonds in this State. Their cir- 
cular read like a page from the 
Arabian Nights story . of Aladdin’s 
Lamp. No surety man has been met 
with who sanctions any such rates or 
requirements as were given in the cir- 
cular, or who expects any such profits 
from the commission merchants as the; 
hysterically fear 

It happens that commission mer 
chants bonds are already required in 


States and are rated in the 
common 


several 
Towner Manual which is in 


use among surety companies. The gen 


eral rate upon them is % of 1 per cent 
per annum. Live sto comunission 
men in the Union Stock Yards of 
Chicago (where the bond yvers yard 





and terminal charges) pa 
thousand per annum; and 
City, where the bond does not cover 
yard and terminal ‘charges, pay $2 per 
thousand per annum yw] i 

lateral security required from the com 
mission merchants, unles i 
tional instances w 
supposed to I 





here the applic: 


L 


ye a character which would 





make such security necessary 

In view of the fact that the rate on 
these bonds is published in the Manual 
and is perfectly well known and acces 


sible, the commission merchants must 
be supposed to have deliberately set un 
the country 
members of the New York Legislature 


a bogey man to frighten 


who are supporting this bill f the 
commission merchants actually believe 
the wild figures which they put into 
their fearsome circular, they are too 
credulous for the sober busines vorld 
They ough to write pr eC < for 
Get-Rich-Quick concer 


Yours very tru 
TOWNER RATING BUREAL 
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United States Branch 


SAMUEL APPLETON, United States Manager 


Employers’ Liability Buiiding, 
33 Broad Street, Boston, Mass. 
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$300,000 


Capital 
$300,000 






3 = SS = 
General Offices: FORT WORTH, TEXAS 














— = 
Merchants’ Association of 
taking any steps to bring 
ent of signed proposal forms. 
d, pre nably have to be 
doubtful whether a law to 
> made applicable to a single 
ss of property owners. 

ance to be limited to actual 


REPORT ON INCENDIARISM. 






(Continued 


from page 16.) 


insurance as 





















form of policy now reads, in 

shall not be liable beyond 

lue of the propert the 
” 


damage occurs. As to insur- 


to prevent 
manufactur- 
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if e il 
tee’s re lation (b). 

IX.—"Ce tureau of Information for use 
of Fire In ce Companies to be established 
at Fire Hea I s in which will be kept on 
ile xr immediate reference by companies 

s ill ff having suspicious r 
uu -d by all insurance com- 
Fars policie s.” 
pe vwooks of suspected firms 

1 lu Department to ascer- 
tain f such suspected 
persons y nce.” 

' Th approve: 
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Latest Commission Rates. 

Under the latest decision of the New 
York Casualty Exchange the schedule 
of commission paying upon business in 
New York and New Jersey on and 
after March 1, will be as follows: 

New York.—Automobile liability, 
property damage and collision, 20 per 
cent.: general liability (including the 
elevator portion), 20 per cent.; eleva- 
tors written under separate policy, 20 
per cent.; all other forms of liability 
business, 15 per cent. 

New  Jersey.—Automobile _ liability, 
property damage and collision, 20 per 
cent.; general liability (including the 
elevator portion), 20 per cent.; eleva- 
tors written under separate policy, 20 
per cent.: employers’ liability and (or) 
workmen's compensation, 12% per 
cent.; all other forms of liability busi- 
if aninian fram the ness, 15 per cent. 
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MANAGERS 
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COMPENSATION DON'T APPLY 


DECISION ON NEW JERSEY LAW. 


Compensation Provision Does Not Ap- 
ply to Incidental Work by Out- 
side Employers. 








An important decision has _ been 
|handed down by the Appellate Division 
of the Supreme Court in Brooklyn to 
the effect that where an employer and 
employe enter into an employment 
contract in this State and the tempo- 
rary employment in New Jersey is in- 
cidental thereto the application of the 
New Jersey workmen’s compensation 
law cannot be invoked, as it is not 
extra-territorial in jurisdiction, and 
the parties to the contract cannot 
be presumed to have knowledge of the 
statutes of a foreign State. The case 
before the court was that of Francisco 
Pensabene, as administrator, etc., of 
Antonio Pensabene, deceased, respond- 
ent, against F. & J. Auditore Co., ap- 
pellant, and was on appeal by the de- 
fendant from an order of the Special 
Term, entered in the office of the clerk 
of the County of Kings on the 24th day 
of December, 1912, denying its motion, 
made pursuant to section 976 ‘of the 
Code of Civil Procedure, to sustain the 
demurrer to the plaintiff's complaint 
and overruling the demurrer. 








CATOR GETS IMPORTANT POST. 
Made Vice-President and Manager of 
Agency Department of Fidelity 
& Deposit of Baltimore. 





Benjamin F. Cator, who went over to 
the Fidelity & Deposit Co. when that 
company absorbed the American Bond- 
ing, has been elected vice-president and 
manager of the agency department. 
This places Mr. Cator at the head of 
one of the largest if not the largest 
agency department of any company. 
Mr. Cator is an attorney by profession 
and has had a wealth of experience in 
field and agency matters in his work 
with the American Bonding of which 
his uncle was the head. He has dis- 
played a special faculty for untangling 
difficult situations in field matters that 
should stand him in good stead in put- 
ting the combined forces of the Fidel- 
ity & Deposit in shape. 





Proceeding Cautiously 


The soundly managed International 
Fidelity Insurance Company, of Jersey 
City, increased its assets $49,416, and 
added $50,591 to its net surplus last 
year, the former item now standing at 
$605,500 and the latter at $209,147. As 
indicating the care with which the busi- 
ness of the corporation is directed, its 
combined loss and expense ratio for 
1912 was only 67 per cent. of its income. 

A. A. Altschuler is president of the 
International Fidelity, and Cecil Piatt 
its secretary. 





A Shrinking Asset. 


It is probable that the home office 
building of the United Surety Company 
of Baltimore will be disposed of at 
private sale, the effort to sell it at 
public auction recently being productive 
of but one bid, and that for $60,000. 
The property was carried in the Com- 
pany’s statement at $250,000. 





Evidence of Prosperity. 


Tangible evidence of the prosperity 
of the Massachusetts Bonding and In- 
surance Company, of ‘Boston, is afforded 
through the decision of its directors 
to place the annual dividend upon an 8 
per cent. basis, Heretofore it has paid 
6 per cent. 

The workmen’s compensation act has 
been introduced in the Utah Legisla- 
ture. It provides for a maximum of $10 





a week for 400 weeks in case of total 
disability, and in case of fatal injury 25 
| per cent, of wages with 10 per cent. 
additional for each orphan to a maxi- 
mum of 60 per cent. 
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SPECIAL TALKS ' WITH LOCAL AGENTS 





In a recent issue cf The 

Competition Commonwealth Bond- 

of Personal ‘ing Co’s “Comments,” 

Bonding. Burt M. Nabors, man- 

ager of the surety de- 
partment of the company writes inter- 
estingly of the competition of personal 
bonding. He said: 

“The hardest competition a Surety 
Company has is personal bonds. The 
tendency is to make persona! bonds, 
especially in the Southern States, and 
more so in the rural districts. Aside 
from low rates, this question is easily 


the hardest proposition the Surety 
Companies have to contend with. 
Thousands of corporate bonds are 


made annually in the United States, 
but it has been safely estimated that 
as many personal bonds are filed as 
corporate bonds. 

“Although there is no comparison in 
the stability of the two classes of 
bonds, the personal bonds will con- 
tinue to be made until the individual 
discontinues to sign them. You can 
always find some party who had 
rather ask a friend or friends to sign 
his bond, than to pay the small pre- 
mium for a small bond. 

“The largest majority of the people 
have no conception of the volume of 
business writtea yearly by Surety Com- 
panies. Millious of dollars are spent 
annually for bonds. Thousands of 
people receive employment from 
Surety Companies. 

“You will hear men state, ‘I do not 
see any need of bonding my employes. 
I do not employ anyone that is not 
honest.’ This is certainly a mistaken 
idea. In the first place, it is needless 
to state that a dishonest person would 
be unable to secure a bond from a 
Surety Company. Ninety per cent. of 
the embezzlements are made by ap- 


parently honest men. As a rule, the 
party encounters some adverse cir- 
cumstances. He only borrows the 


money temporarily with the full inten- 
tion of paying it back. Wither luck 
continues to break bad with him, or 
he is caught before he replaces the 
money. Invariably you will find he 
has been a straight, honest man, and 
of the highest standing in his com- 


munity. How does an employer know 
an employe is honest? He makes an 
investigation «hich is only meager, 


secures reference letters, which are al- 
ways from the applicant’s friends, and, 
of course, good. A Surety Company 
has one of the finest and up-to-date 
systems of investigation in the world. 
That is their business. A great deal 
of money and time have been spent 
perfecting these systems. 

“Another good argument in favor of 
corporate bonds for fidelity business 
is a man bonded in a Surety Company 
will hesitate longer before misappro- 
priating funds because he understands 
he has a compe2ny to deal with instead 
of an individual. And, as it has been 
expressed, a Surety Company will go 
around the world after a defaulter, 
where an individual will give up the 
chase early in the game. A leading 
wholesale company in Texas has stated 
that they bond their salesmen and 
other employes not because they ex- 
pect a loss, but because it will keep the 
employes straight. There is no doubt 
but what a bond in a Surety Company 
will have a terdency to keep a dishon- 
est, as well as an honest person 
straight. The above concern operated 
some time without bonding their em- 
ployes and during this period a num- 
ber of shortages occurred. Since put- 
ting the employes under bond, which 
has been a number of years, not a 
single loss has occurred. They at- 
tribute this to the fact that they do not 
employ anyone who is unable to give a 
corporate bond. and they feel certain 
when a man can make the required 
bond he is honest, and, as above stated, 
it has a tendency to keep an honest 
person honest. 

Contract Bonds. 

“One of the largest lines a Surety 

Company has is contract or construc- 


tion bonds. Some contractors are still 
giving personal bonds, but if they had 
any idea what an asset a line of credit 
with a Surety Company amounted to, 
they would immediately discontinue 
giving personal bonds. When a con- 
tractor has a lumber company, or in 
fact, any material men to go on his 
bonds, he is under obligation to pur- 
chase his material from this firm, re- 
gardless of the price, and as a rule, the 
contractor pays the premium on the 
bonds in advarce figures on the ma- 
terial purchased. If a contractor gives 
corporate bonds, he can secure figures 
from competitive firms, and take ad- 
vantage of the lowest. In fact, he is 
independent as far as material men are 
concerned. On the other hand, if he 
secures all his bonds from the same 
Surety Company, his line of credit nat- 
urally increases, and that is certainly 
an asset to a contractor. He knows 
up to what amount he can secure a 
bond, and only bids on jobs up to that 
amount. He has nothing to worry 
about in that line, as he knows if he se- 
cures the contract, he can immediately 
make the bond guaranteeing the com- 
pletion. Take the contractor who 
makes personai bonds; he never knows 
positively when he secures a contract 
that he will be able to make the bond,, 
and that, of course, is a source of more 
or less worry. You will notice that a 
great many architects when advertis- 
ing for bids will specify company { 
bonds. This is because a corporate | 
bond is the most desirable in every 
way. Not only in case of loss, but they 
figure that a contractor who cannot 
make a corporate bond is not a first- | 
class contractor, and they endeavor to} 
eliminate the second-class contractors | 
in this way. 

“There are probably more fiduciary | 
bonds made with the personal sureties! 
than any other classes. About eight- 
tenths of the bunds filed in our probate 
courts are personal. 

“On examination of a probate docket 
at one of our county seats a few years! 
ago, I found that practically all the 
guardian and administrators bonds | 
that had been filed were personal. In| 
an interview with the County Judge, 
he stated he wuuld approve a personal | 
bond as readily as a corporate bond. [| 
asked him if he approved a personal 
bond for a guardian where the young: | 
est minor was only 5 or 6 years of age, | 
and the bond would be in force fifteen 
or sixteen years, what assurance he} 
had that the personal sureties would 
not die, become bankrupt, or move out 
of the country. Then when the minors 
became of age and a final report or 
settlement was made, and the guardian} 
was found several thousand dollars) 
short in his account, who would make) 
the shortage good to the minors? It is 
very hard to induce that judge to ap-| 
prove a personal bond to-day. 

“Another good argument in favor of 
corporate bonds is an account of an- 
nual reports. The law requires a} 
guardian to file an annual account, and 
a great many of our courts are very 
lenient in this matter, and guardians, 
with personal surety have been known | 
to go year after year without filing a’ 
report. A Surety Company will keep | 
in touch with the guardian and re-| 
quire them to make an accounting to! 
the court at the proper time. | 

“If you will use these arguments 
when occasion presents itself, you will 
eliminate a great deal of this competi- 
tion.” 


ss 8 
Discussing the difference 


Why it in selling accident and 

is Easier fire insurance the Pre-| 
To Sell. ferred Pilot, published 

by the Preferred Acct-| 

dent says: | 


Each is a prime necessity. 
The necessity and wisdom of the pro-| 
tection of fire insurance is not only | 
freely admitted but the man who nez- 
lects it is considered almost criminally | 
careless. 
There seems little or no reproach 


ihe man who neglects the protection of | 
accident insurance, yet the necessity 
for it is greater, the wisdom of gain-! 
ing its protective benefit far greater, 
than that of fire insurance. 

A man may be killed by an accident. 

A man may be seriously injured by 
an accident. 

A man may be but slightly injured by 
an accident. 

A man’s property may be destroyed 
by fire. 

A man’s property 
damaged by jire. 

A man’s property may be but slightly 
damaged by fire. 

In this respect contingencies appear 
quite even, but while there is 1 fire to 
every 175 fire policies there are 18 acci- 
dents to every fire. 

If a man is careless in not insuring 
his property against loss by fire he is 
eighteen times ds careless and blame- 
able in not insuring against loss of life, 
limb or time by accident. 


may be seriously 





The Globe Indemnity Company and 
the Aetna Accident & Liability Com- 
pany have written as co-surety the 
bond of James Stewart & Co. for 
$550,000, covering the construction of 
the new Utah Capitol building at Salt 
Lake City. The contract amounts to 
about $1,500,000. 
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of Gee Fort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 





























GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 
a Specialty 


















_ + References on Application ~:-:- 


Suite 720-29 So. LaSalle St. Chicago, Ill, 


rELEPHONES: 









Randolph 6816 and 6817 





NATIONAL 
CASUALTY 





Address: 
Majestic Building « Pe 


The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New 
capable of managing an industrial debit. 


National Casualty Company 


Jersey for producers 














and men 


Detroit, Mich. 














CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 
























Home Office, 


DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 
PLATE GLASS 
Peasonar accioentr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 


8. WM. BURTON, Sec. 
RELIABLE AND ENRRGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Bec. 






















HEAD OFFICE 
CHICAGO 
F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








THE SIGN OF GOOD CASUALTY INSURANCE 
F. J. WALTERS 


Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


55 JOHN STREET 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 















Resident Manager 


New York 





New England 
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Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 
NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 











-GRINNELL AUTOMATIC Jl 


STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE EXTINGUISHER COMPANY | 
Provipence, R. I. 





Executive Offices 











W W. ALEXANDER Sec. 


ee 


INS WAR ANGE; ©OMoMPAN 


BALTIMORE, MD. 
Cash Capital $350,000.00 Surplus to Policyholders $451,281.41 


HOR AGENCIES IN NEW YORK, NEW JERSEY end PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 


HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL $400,000 


84 WILLIAM STREET 




















NEW YORK | 








American Union Fire 


Insurance Co. of Philadelphia 
CAPITAL $500,000, FULL PAID 


(Organized and Incorporated Under the Laws of Pennsylvania) 
JAMES F. STONE, President 
331-337 Walnut Street PHILADELPHIA, PA. 
Correspondence Invited from Agents Where Not Already Committed 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALL EMANNIA FIRE INSURANCE OO. OF PENNA 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. } 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSUPANCE CO., of On | 


(OO WILLIAM STREET 














New Yort 





Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5, 035 or nearly 99% were paid 
within one day after receipt of ‘ Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 
Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings in practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY - - NEW YORK 











FIRST NATIONAL 


FIRE INSURANCE COPIPANY 
OF THE UNITED STATES 
Washington, D. C. 








Full-Paid Capital december 31, 1912, $320,675.00 
Surplus to Policyholderss December 31, 1912, $952 466.87 








The First Nartonat Fire Insuranck Company OF THE UNITED 
States will have a capital of $1,000,000 and a surplus of $1,000,000. 
This is now being subscribed and paid in by property owners in 
the various States in which the Company is to operate. On 
December 31, 1912 the total subscribed capital afd sur) lus of the 
First Nationa was $1,760,000. 

Applications fiom local agents avxious to represent a strong, 
progressive two million dollar Company are being received daily. 


Address 


TUTTLE, WIGHTMAN & DUDLEY, Inc. 


Managing Underwriters 
Southern Building, Washington, D. C. 











